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TRUCK DEALERS 
SEE GOOD YEAR’ 


Midwest Survey Shows 
Bigger Sales Ex- 
pected in 1930 


LINCOLN, Neb., Jan. 14— A 
questionnaire sent out by the 
Patriot Manufacturing Company, 
division of the Arrow Aircraft 
and Motors Corporation at Have- 
lock, Neb., to 200 dealers and dis- 
tributors in eight Mid-Western 
states who handle Patriot 
mercial truck bodies, reveals that 
more than 71 per cent. of the 
dealers questioned expect to bet- 
ter their 1929 sales record in 1930, 
beth im the sale of truck bodies 
and trucks. Manager Whiting of 
the Patriot company prepared 
and sent out the questionnaire. 


The 200 dealers and distributors 
Sold 5,098 truck bodies and 5,660 
trucks during 1929 This included 
trucks of all makes and bodies of 
all makes, 1.324 of the latter being 
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CAR INDUSTRY KEY 
TO BUSINESS FATE 


‘Ayres Points to Auto- 
mobile Output as 
Decisive Factor 


CROWELL 

'LEVELAND, Jan. 14.—Fate of 

general business the nation 
over hangs upon the success of 
the automobile industry, Col. 

Leonard P. Ayres, vice-president 
of the Cleveland Trust Company 
and business statistician, indicat- 
ed in his monthly report. 

He points out the country is sut- 
fering a period of “economic low 
visibility” with every business man 
wondering how long the present de- 
cline in business activity will con- 
tinue, and how low it probably will 


go 
We 


By W. R. 


com- 


THE MODEL BG, Mack six-cylinder 1',-ton truck, shown above, has been added to the Mack line and 
is available in three standard wheel-base chassis and four standard body types 
says, “a sufficient number of No- 


Wetmore Sees Output ot INDIANAPOLIS CAR ex. isics simi! 
si maa, To 5,185,416 Units in 1930) SALES OUTLOOK UP s,s ess iticiinds 


to make it quite clear that general 

business, and particularly industrial 
activity, still is declining 

pany. The questionnaire did not rc TET! > _ , 

Specify the different makes of By — de alen ~ 9 But Dealers 

trucks sold. Woods trucks. manu- OS ANGELES, Jan. 14— All 

sorts of estimates and guesses 


now have,” Colonel Ayres 


“Retail trade is holding up fairly 
well, and employment conditions 
have not yet suffered as much as 
might have been expected in view 
of the sharp falling off in industrial 


normal gradual growth witheut 
interruption. 


“Let me tell you that 


Success 


a perma- | 


factured by another division of the 


Arrow Aircraft and Motors Corpora- 
tion, were not included im the list, 
however, as Woods trucks are sold 
only through the factory. no dealer 
System having been inaugurated as 
yet. 

The sales expectancy by the 200 
dealers for 1930, as revealed by the 
questionnaire, is 9.176 trucks and 
7405 truck bodies. About 75 per 
cent. of the dealers who expect in- 
creased sales in 1930 said that they 
looked a an increase in both truck 
and truck body sales, while the re- 
maining 25 per cent. was divided in 
opinion Some dealers expected 
truck sales to increase and truck 
body sales to decrease, and vice 
vers2. 

A very small stock of 
truck bodies was on hand at the 
beginning of 1930, the dealers said. 
The type of commercial body that 
proved to be most popular in 1929 
was the Patriot combination stock 
and grain body. In cértain sections 
of Nebraska and Colorado, beet- 
dump bodies were the best sellers, 
while in the cities the best sale was 
about equally divided between panel 
delivery jobs and combination stock 
bodies. Stake bodies also proved to 
be fairly popular during 1929. 

The eight states included in the 
questionnaire were Nebraska, Kan- 
sas, North Dakota, Colorado, South 
Dakota. Iowa, Wyoming and New 
Mexico 


Cc. W. NASH GUEST AT 
PHILADELPHIA CAR SHOW 
Philadelphia, Jan. 14——Charles W 
Nash, president of the Nash Motors 
Company. who is a guest at the 
Philadelphia Automobile Show now 
in progress, was the principal speak- 
er yesterday at the cane! iunineen 
and meeting of the Nash dealers, 
which was held at the Penn Athletic 
Club. The luncheon was arranged 
by Jo G. Roberts, president of the 
Roberts Nash Motor Company. Mr. 
Nash was accompanied to this city 
by C. H. Bliss, general sales manager 
of the Nash company, and C. P. 
Turner, assistant sales manager, 
with supervision over the North- 
eastern territory 


| STUDY OF PROSPECTS 
| Philadelphia truck dis- 


tributor trains his own 
salesmen to be transpor- 
tation engineers so that 
they can aid prospects 
for trucks to solve indi- 
vidual problems. Story 
on Page 5. 


trucks and 





| Year 
1926. . 


| Av. for 4 years. 











are being made as to what the 1930 
factory output cf motor cars and 
trucks will be. A _ big statistical 
company has even gone so far as 
to attempt a five year forecast. 
With ali this estimating and fore- 
casting and prophesying it may in- 
terest Automotive Daily News read- 
ers to know what the grand old dope 
of past performances tells us of 
production increases and decreases 
during the four years preceding 1930. 
which I have figured out and pre- 
sent in an adjoining table 

I have always been a great be- 
liever in the law of averages, al- 
though in the past it has so often 
gone wrong in this unique motor 
industry of ours, which is so greatly 
influenced by changing conditions 
in the public demand. most of them. 
however, having so far had to do 
with the extent of the upward trend 
of automobile buying. 
Some forecasters 
mind been a bit 
prophesying that the record- 
breaking 1929 output points to the 
dreaded saturation point having at 
last been reached. This gives me an 
excuse to tell an old and favorite 
story of mine. Here it is 

Some years ago. during one of 
the few slumps that in the past 
have halted the motor industry's 
Steady climb upward. a bunch of 
weak-kneed automobile tradesmen 
in a Pullman smoking compart- 
ment were hanging crape on the 
automobile business. all declaring 
that at last its saturation point 
had been reuched. After each had 
taken his turn at calamity howling 
an old zentleman. hitherto silent, 
butted into the discussion with: 
“I have listened with interest 
and amusement to what you 
gentlemen have been saying 
about the saturation point hav- 
ing been reached in your busi- 
ness. I happen to be Mr. Knabe, 
a piano manufacturer. I have 
heard before this invariable sat- 
uration point talk during dull 
periods of our own piano trade. 
When the eraphophone came out 
it was particularly prevalent, yet 
the piano industry continued its 


have to my 
too hasty in 


nent saturation point will never be} 


reached in any American manufac- 


(Continued on Page 9) 


NOVEMBER EXPORTS 


OF CARS FALL OFF 


Washington, Jan. 14.—Supple- 
menting the report of automotive 
experts from the United States in 
November and the first eleven 
months of 1929, the automotive 
division of the Department of 
Commerce today announced that 
13,929 passenger cars were shipped 
abroad in November. 

These cars had a valuation ol 
$10,394,995, as compared with a 
valuation of $21,733,510 for 29,684 
cars in the corresponding month of 
1928 

The average 
valuation for 
months of 
compared with $44,178,024 for 
similar period of 1928. 
Australia occupied 


monthly 
the first 


export 
eleven 


the 


1929 was $48,832,101, as} 
the 


leading | 


Held to Depend on 
Moving Used Cars 


By ARTHUR C. 

J] NDIANAPOLIs, 

troduction of several lines of 
mew cars since the first of the 
mew year has been productive in 
stimulating public interest in auto- 
mobiles here, and, although the 
same degree of stimulus has not 
been reflected in new car sales, 
there is a pronounced tendency 
toward improvement. 

Chief activity in deliveries 
centered about the volume leaders, 
Ford and Chevrolet, making 
siderable progress with their 1930 
offerings. Interest in the new mod- 
2ls, however, was not confined to 
any particular line cr price class, 
but the Ford, Chevrolet and 
De Soto eight have been 
iarly strong drawing cards. 

Excessive used car inventories in 
the cases of some dealers were 
preving to be stumbling 
the path of trade 


BUCK 


Jan. 14.—In- 


revival, some 


(Oontinued on Page 11) 


market position during November as | 


a purchaser of both passenger cars | 


Airpfane Sales Connections 
Not Attracting Car Dealers 


with Ar- 
In the 


and commercial vehicles, 
gentina taking second place. 


truck field shipments to British In- | 
than | 


higher 
The 


dia were considerably 
in the preceding month. 
age export valuation of 

cars and trucks was $746 and $555 
respectively. 

For the January-November period, 
Canadian exports of motor vehicles 
reached a valuation 
an increase of 18 per cent. over the 
figure for the year 1928, when motor 
vehicles valued at $36,028,481 were 
exported. 

Exports of passenger cars and 
trucks from Canada in Novembez 
decreased to a new low for any 
month in 1929. The value of units 
exported totaled $2,743,746, a de- 
crease of 37.8 per cent. as compared 
with October, when exports were 
valued at $4,417,053. The previous 
low record was established in April, 
when automotive units valued at 
$2.823,712 were exported. 


aver- 


Growth in Automobile Output 


Cars and 
trucks 
4,506,000 
3,580,000 
4,601,000 
5,700,000: 


4,597,000 


*Loss. tEstimated 


Previous 
year 
4,428,000 
4,506,000 
3,580,000 28. 4, 

4,601,000 23. 


4,278,000 


Average 
previous 
4 years 
3,748,000 
4,213,000 
063,000 
4,278,000 


4,075,000 


Percent 


Percent 
i gain 


passenger | 


of $42,570,201, | 


KLAHOMA CITY, Jan. 14.— 
Airplane manufacturers must 
make dealer connections more de- 
sirable before the automobile re- 


tailers of the nation will take over 
the distribution of this new 
methed of transportation, in the 
opinion of R. C. Greenlease, prob- 
ably the largest car distributor in 
the Southwest. 

Greenlesse is head of the Green- 
lease Motor Car Company, Kansas 
City, Cadillac and La Salle distrib- 
utor:; of Greenlease-Moore, Inc., 
Oklahoma City and Tulsa, handling 
| Cadillacs and La Salles in both 
cities, and also Oldsmobile-Viking 
in Oklahoma City; of the Green- 
lease Lied Company of Omaha, 
handling Cadillac, La Salle, Olds- 
mobile and Viking and of 


pany of Oklahoma City. 
Just as the early day automobile 
dealets and distributors hit ftatal 


| snags on the subject of service, so | 


| the automobile men handling air- 
| planes today would hit the same 
| snag, Greenlease said. 

Im the early days of automobiles, 
he said, men took on dealerships to 


| degree, 


has | 


con- | 
| which 
| passed 


new | 
particu- | 


blocks in} 


, get the 
| to friends. 


; days, 


the | 
Greenlease-Moore Chevrolet Com- | 


production.” 

Then the business prognosticator 
gives his premise for the conclu- 
sion that “this perio@of slow times 
probably will be of only moderate 
severity and duration.” 

“The three fundamental indus- 
tries, iron and_ steel, automobile 
manutacturing and building con- 
struction,” he says, “have slowed 

down in more than normal seasonal 
but all three are preparing 


Continued on Page 2) 

CAR CASTINGS WILL COST 
LESS IN FREIGHT RATE CUT 
Buffalo, Jan. 14.—The reduction 

of $1 a ton in the price of pig iron, 

went into effect in the Buf- 
falo district on January 11, will be 
along to the automobile 
manufacturers in the form of lower 
prices for castings, it is predicted 
here. The reduction is the first 


|; made in this district in ten months. 


Manufacturers of steel sheets for 
the automotive trade have increased 
their production rate from forty per 
om. to between fifty and sixty per 
cent 


discount, selling out a few 
The same is taking place 
in airplanes today. In those early 
automobile men had difficul- 
ties on the subject of service, until 
the dealers saw that it is on the 
foundation of service that their sales 
would prove profitable. 

Few automobile men are ready at 
present to start such a business in 
addition to their own, in the opinion 
of Greenlease 

Greenlease, an aviation enthusiast 
himself, declared he has _ turned 
down several offers of becoming air- 
plane distributor in one or more of 
his territories, because of these dif- 
ficulties, and the fact that the 
airplane distribution business has 
not yet been put on as firm a 
foundation as it must be before such 
a connection would be attractive 

Greenlease flies regular passen- 
ger lines in most of -his trips to 
his various automobile businesses 

Robert C. Moore, vice-president 
of the Cadillac-La Salle business, 
and W. H. Fraser, secretary and 
|}general manager of Greenlease- 


| Moore Chevrolet Company, also are 


ardent air enthusiasts, 
most of their trips. 


flying ga 








AUTOMOTIVE 
and 
AIRCRAFT PRODUCTS 


& 0. MANUFACTURING CO., 
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CAR INDUSTRY ACTIVE 
IN BUFFALO DISTRICT 


Buffalo, Jan. 14.—A survey of 
the operations of principal auto- 
mobile plants in this district in- 
dicates excellent underlying con- 
ditions prevail in spite of the 
recent reduction of output. 

Pierce Arrow will produce five 
times as many cars this January in 
comparison with its output of the 
same month of 1929, it is reported 

Chevrolet is assembling 400 cars 
daily at its Buffalo plant and will 
increase its production as needed. 
The Ford plant here is operating at 
60 per cent. of capacity. with 700 
men employed. A full working force 
of 1.200 men will be employed in 
the plant by mid-February. when 
production is expected to reach 100 
per cent. 

Atterbury Truck is operating at 
capacity, with many unfilled orders 
on its books. Stewart expects to 
produce many more cars in January 
than it did in the same month of 
last year. 


MARMON’S 30 PROGRAM 
TOLD AT N. J. SHOW DINNER 


Newark, N. J., Jan. 14——Marmon- 
Roosevelt dealers from Newark and 
surrounding territory heard the de- 
tails of Marmon’'s 1930 program at 
a dinner given last evening in the 
Newark Athletic Club. This dinner, 
which was sponsored jointly by 
Marmon factory officials and the 
Marmon-Fanning Company. Newark 
distributor, was featured by talks by 
Thomas E. Jarrard, Marmon gen- 
eral sales director, and Frank J. 
Fanning, president of the local dis- 
tributing organization. 
WESTINGHOUSE BROADCAST 
SALUTES CAR INDUSTRY TODAY 

New York, Jan. 14—A Westing- 
house salute, especially dedicated to 
the automotive industry. will be 
broadcast tomorrow night at 7.30 
o'clock, E. S. T., by the Westing- 
house Electric and Manufacturing 
Company, from Station WJZ and 
NBC hook-up. 


‘Hinges Nation’s Business 
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Future Upon Car Industry 


! 


(Continued from page 1) 


increase their activities 
near future. 

“General business activity has now 
been declining for seven months. 
and according to 
almost all of the 
well accepted 
curves used _ to 
measure such 
mo v e ments, it 
now is distinctly 
below its theoret- 
ical normal 

“It seems rea- 
sonable to hazard 
the opinion that 
the low turning 
points for most of 
these com posite 
indicators will be 
reached before the 
declines have con- 
tinued for a full 
year, which means 
before next June.” 

Col. Ayres points 
out one of the 
most hopeful signs 
is that “the pre- 
vailing sentiment 
of American busi- 
ness is distinctly 
optimistic.” 

The large stock 
of unsold new cars 
now represents 
the chief difficulty 
in the automobile 
industry. Col 
Ayres has _pre- 
pared a chart on 
“production and 
sales of passenger 
cars,”’ which is re- 
produced here. 
He says of the 
automobile industry :— 

“If conditions in the automobile 
industry can improve vigorously in 
the early months ofthis year there 
will be little cause [@ concern about 
the course of general business. but 
if they do not, the outlook will be 
far from clear. 

“The automobile industry has be- 
come so great an employer of labor. 
so large a consumer of the products 
of other industries, and so important 
a factor in retail trade, that it is 
almost literally true in this country 
the automobile production 
makes or mars national prosperity. 

“Conditions in the industry are 
not now good, but they are getting 
better. The chief difficulty is that 
there still exists an excess of inven- 
tory of unsold new cars in the hands 
of dealers. 


in the 


RECORD BUFFALO SHOW 


ATTENDANCE THIS WEEK 


Buffalo, Jan. 14. 
nual automobile show. which 
opened Saturday, to continue for 
eight days. gives promise of attract- 
ing the greatestythrong of visitors in 
history. The early days’ attend- 
ance surpassed any previously re- 
corded, show executives said, while 


Buffalo’s an- 


dealers reported the development of 


“In the diagram the solid line in 
the upper section shows for the past 
five years the monthly production 
of passenger cars for domestic use, 





| PRODUCTION AND SALES 
__OF PASSENGER CARS __ 


PRODUCTION LE 


pe 


fe — STRATIONS 
aowu sted “} 


IN 





1928 ‘920 


while the dotted line shows the 
monthly registrations of new cars. 

“In the lower section, the cross- 
hatched area shows the cumulative 
differences between the cars pro- 
duced and those sold and registered. 
and so this area represents the stock 
of unsold cars, mostly in the pos- 
session of the dealers. 

“This stock of unsold cars is now 
far higher than it has been at any 
previous time in the past five years. 
The condition represents the over- 
production of the early months of 
last year. Nevertheless, this inven- 
tory is being worked off. and now 
it amounts to about one month of 
average production for the industry 
With present new output exception- 
ally low, it should not take long to 
work this excess stock down to nor- 
mal proportions.” 


many prospects in addition to more 
than the usual number of show, 
sales. , 

There are 300 passenger cars and 
fifty commercial vehicles on display 
at the show, which is being held in 
the 174th Regiment Armory. Ac- 
cessories have a prominent place in: 
this year’s display. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRINGS RESULTS 


New Orleans Studebaker Service Station 


SPACIOUSNESS and orderly arrangement stand out in the abeve photograph of the new service station 
of the Capital City Aute Company at New Orleans, just opened at a cost of $100,000. Only a small portion 


of the mechanical department is shown. 
square feet. 


Noticeable is the advantage taken 


The plant includes two fleors with a total area of 28,000 


of natural light. 
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SPARKS from DETROIT 





Steel Consumption 
* *¥ 


L. A. Stewart’s New Post 


* 


* * * 


Busy at Graham Plant 


CCORDING to latest figures available, the automobile 
industry has lost first place to the railroads as the best 
customer of the steel industry in point of tonnage consumed, 
In 1928 the motor industry stood first on the list, but the 
railroads in 1929 outstripped it, and all this despite the enor- 
mous production of automobiles. 

Reports received from stee] manufacturers point to an 
even greater purchase of steel by the railroads during the 
present year. The motor industry will not be far behind, 
although production of dutomobiles probably will not exceed 
five million during the next twelve months. 


> * 


LDSMOBILE has a new production manager in the 
person of L. A. Stewart, who is very well known in the 

automotive field. He is not a newcomer to Olds, having been 
material supervisor for that company for the last seven 
years. 

Back in the old days he was with the Flint Wagon 
Works. He later was superintendent of the old Whiting 
Motor Car Company and continued in that capacity until the 
Whiting organization was absorbed by the Little Motor Car 
Company and again when this concern was acquired by the 
newly-formed Chevrolet Motor Company. He joined Olds- 
mobile in 1922. 


+. 


> > * 


Automobile executives are back in Detroit again, fol- 
lowing the closing of the national show in New York. 
They are very enthusiastic over the success of the exposi- 
tion and are buckling down to hard work in an effort to 
provide all the automobiles demanded by the public. All 
of the plants are working full time. 

+ 


+ * 


HE industry is moving very fast at the present time and 
factory officials are working day and night. As an 
example: I wanted to talk on the phone today with an offi- 
cial over at the Graham factory. Although they have a large 
number of lines at this plant, it required more than an hour 
to get a clear line. 

I asked the official about this when I had been con- 
nected with him and he said they were swamped with phone 
calls due to the demand that was growing for their products 
and that orders were mounting very rapidly. 


* * ¥ 


Lindsay Moore, well known in Detroit automotive 
and tire circles, has just been appointed district manager 
of the United States Tire Company sales at Buffalo. Mr. 
Moore is a native Detroiter, and has been connected with 
the Buick Motor Company for the past year in a market- 
ing and research capacity. Before that he was connected 
with the tire industry for ten years. 

* 


* * 


The automobile is coming into its own. It has just been 
learned that the Northern Pacific Railroad proposes to sup- 
plement its steam, freight and passenger service with a high- 
way motor service. This will first be started between 
Minneapolis and Duluth. 


* ** * 


There has been a small flurry in the iron and steel scrap 
business in this city, a number of grades being boosted in 
price 50 cents a ton. The amount of scrap coming from the 
automobile plants recently has been small. This is taken as 
a fair-weather sign for the steel industry. 


* * +* 


R. J. Pearce, of Chevrolet, who has been confined to his 
home for a few days, is back on the job again and looking 
for a big parts business this vear. 

« 

Detroit is again covered with a blanket of snow. Old 
timers in this city say the snowfall this year has been re- 
markable. 

* * * 

f X\APT. WILLIAM SPARKS, well-known maker of auto- 

mobile horns, has an organization of salesmen known 
as the “Go-Getters.” Each year this organization, which 
numbers sixty, gets together, awards degrees and prizes and 
inspects the five plants of the company. Capt. Sparks said 
the other day he was mighty proud of this organization, 
which is really made up of ‘‘Go-Getters.” 
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Illinois Truck Sales in 1929 Top 1928 by 48% 


DECEMBER TOTAL 


IS ALSO HIGHER 


Registrations Keep at 
High Level All 
Year 


PRINGFIELD, ILL., Jan. 14.— 
Keeping at a high level right 
up to the end of the year, sales 
of new motor trucks and commer- 
cial cars in Illinois in December 
amounted to 688, as compared 
with 655 in the corresponding 
month of 1928. This was in sharp 
contrast to a reduction in passen- 
ger car sales, as reported in the 
last issue of Automotive Daily 
News, 
Sales for all of 1929 amounted to 


26,394, as compared with 17,731 for’ 


all of 1928, an increase of 8,663, 
equivalent to 48 per cent. This was 
in line with a 50 per cent. increase 
in domestic new truck sales in 1929 
throughout the country as compared 
with 1928 

Out of the eighteen leading sell- 
ers in December in the state, ten 
were more heavily registered than 
in the corresponding month of last 
year 

The outstanding gain 
by Chevrolet, the December 
tration of which amounted 
trucks, as compared with 
December, 1928 

Ford registered 281 during the 
month but failed to reach the 350 
reported for the last month of 1928 

The ten trucks to show an in- 
crease for the month of a year 
ago were, in addition to Chevro- 
let, Diamond T, G. M. C., Whippet, 
Brockway-Indiana, Autocar, Far- 
go, Sterling, Stewart and Pierce- 
Arrow. 

One of the best records made in 
Illinois last year by a truck was that 
of the Diamond T, which, in De- 
= te Pr among all 

akes, and for the entire year 
fifth J stood 

Ford led the field in 1929, with 

10,672 registrations, as compared 
with 2.868 in 1928, when the line 
Was not in production all the year. 
Chevrolet came second with 7.114. as 
compared with 6,781 in 1928, while 
International took third place, with 
2,108, as against 1,538 in the pre- 
ceding year. 
y The Dodge, which as the Graham 
in 1928 had taken third place, 
dropped to fourth, with 1,470 sales 
registered, as against 1,647 in 1928. 
Diamond T, in fifth place, was reg- 
istered in the total of 941, as com- 
pared with 743 in the preceding 
year 

Other 


was made 
regis- 
to 150 
43 in 


trucks to show 
1929 over 1928 were 
Fargo, Autocar, 
and Relay. 
Following is the December, 1929, 
registration of leading motor trucks, 
as compared with December, 1928: 


1928 
350 
43 
58 


gains in 
the Whippet, 
Sterling, Stewart 


F rd : 
Chevrolet 
International 
Diamond .T 


Brockway-Indiana... 
White ; 

Autocar 

Fargo 

Sterling 

Stewart 

Federal 

Dover ..... 
Pierce- Arrow 
Miscellaneous 


Totals 655 


Cumulative New Commercia 


*Then’ the 
production. 
Following is a comparison of the 
complete 1929 sales of the leading 
makes of trucks, as compared with 
all of 1928: 
1928 


2,868 
6,781 
1,538 
*1,647 
743 
768 
593 
95 

385 


Graham. {fNot in 


1929 


Chevrolet 
International 
Dodge . 
Diamond T. 

. M. C 

Reo . 

Whippet 

Mack . 

White 

Fargo 

Federal ere 
Brockway-Indiana 
Autocar 
Sterling 
Stewart 
Relay 
Pierce-Arrow 
Republic 
2 Oe 
Miscellaneous 


26,394 


in 1928 
**Not in 


In the Bus Field 


Miami, Fla., Jan. 14—-A new de 
luxe bus service between Miami and 
Atlanta, Ga., is being offered by the 
Georgia-Florida Motor Lines, Inc 
A fleet of new Mack buses has been 
purchased. Free orange juice is 
served to passengers en route, The 
schedule calls for two buses daily 
General offices of the operating 


company have been moved from 
Atlanta to Jacksonville, Fla. 


Totals 


*Graham 
months only 


For six 
production 








Birmingham, Ala., Jan. 14 (UTPS). 

Passenger service between Bir- 
mingham and Nashville will be in- 
augurated soon by the Atlantic 
Pacific Stages through permission 
granted by the Alabama Public 
Service Commission. The new line 
will do interstate business only, as 
the -Union Transfer Company of 
Nashville is operating an intrastate 
line along this route 


Columbus, O., Jan. 14 (UTPS).— 
Sale of Granville-Newark bus line, 
owned by L. S. Cullison of Granville, 
to the City Rapid Transit Company 
of Newark is announced. Mr. Cul- 
lison, who operates a bus line be- 
tween Newark and Delaware. will 
devote his entire attention to that 
line. The City Rapid Transit Com- 
pany operates fourteen buses in 
Newark in addition to the Gran- 
ville-Newark service. . 


TRUCK FREIGHT LINE JOINS 

KLAMATH FALLS, MEDFORD 

Klamath Falls, Ore., Jan. 14. 
The Cascade Freight Service, a new 
truck line between Klamath Falls 
and Medford, with daily service, has 
been put in operation. This truck 
line will be a continuation of the 
Crescent City boat line and the 
motor truck line from San Fran- 
cisco to Meaford. Two Reo trucks 
will be in cperation. The business 
will be conducted by G. E. Wick- 
wire, formerly of Eugene, and Free 
Farmer, formerly of the Oregon 
Public Service Commission. 


NORTHERN CALIFORNIA CAR 
DEALERS WILL MEET FEB. 4 
San Francisco, Jan. 14.—The first 

annual meeting of the Northern 

California Motor Car Dealers’ Asso- 

ciation will be helti here February 

4, the fourth day of the San Fran- 

cisco Automobile Show. ° The busi- 

mess meeting will be held in an 
anteroom of the Civic Auditorium, 
where the show will be housed. 
banquet will follow. Wayne Miller, | 
president, is advancing creeage | 
ments. 


| for 


Lippard Sees 50% Gain 


In Stewart Sales in 1930 


T. R. LIPPARD (right), president 


of the Stewart Motor Corporation, 


Buffalo, and W. H. Beal, vice-president of Lycoming, discuss the new 


Stewart one-ton truck, which lists at $695. 
is powered with a 


entirely of truck parts, 


This new model, built 
50 horse power four- 


cylinder Lycoming engine 


BUFFALO, N. Y., Jan. 14—A 50 
per cent. increase in the sales 
of Stewart trucks for 1930 was pre- 
dicted today by T. R. Lippard, pres- 
ident of the Stewart Motor Cor- 
poration 
Lippard based his prediction on 
the increased number of orders for 
Stewart trucks at the New York 
show, which is the largest increase 
made in the company at any New 
York show in the last seventeen 
years. 
Dealer interest in the new Stew- 


ROAD BUILDERS OPEN 
ANNUAL CONVENTION 


Atlantic City, N. J., Jan. 14.--The 
greatest exhibit of machinery ever 
gathered under one roof is on dis- 
play in the huge Atlantic City Au- 
ditorium for the sessions of the 
twenty-seventh annual convention 
of the American Roau ™*ilders’ As- 
sociation, which opened Yeéou Vv 
and will continue to Saturday 

More than $5,000,000 worth of me- 
chanical equipment used in the con- 
struction and maintenance of roads 


covers 200,000 square feet of space. | 
forming a veritable forest of gigan- | 


tic cranes, huge mixers, caterpillar 
tractors, steam shovels, snowplows 
and other machines 

Charles M. Upham of Washing- 
ton. D. C., engineer-director of the 
vast exhibit, estimated that more 
than 500 carloads of equipment and 
materials have been brought here 
what he terms the greatest 
highway, conference and exposition 
ever held in America 
NEW MINNESOTA TRUCK LINE 

Minneapolis, Minn., Jan. 14.—A 
permit to operate a truck line be- 
tween Duluth and the Twin Cities 
has been’ granted the Murphy 
Transfer and Storage Company by 


the Minnesota Railroad and Ware-| 
automobile painting. 


house Commission. 


art line has been unusually tavor- 
able, Lippard said, and the intro- 
duction by th: company of the new 
one-ton truck, powered by a four- 
cylinder 50 h. p. Lycoming engine, 
at $695, has met with unprecedent- 
ed response. 

Lippard advanced the _ opinion 
| that buyers of trucks in 1930 would 
pay particular attention to values 
and the company which offers the 
most in values would profit cor- 
respondingly in sales 


TRANSFER MOTOR FREIGHT 
RIGHTS, TACOMA-SEATTLE 
Olympia, Wash., Jan. 14.—Trans- 
fer of the motor freight rights on 
|the Seattle-Tacoma run by way of 
both the Valley route and the Pacific 
{highway, now held by the Pacific 
Motor Freight Company and the 
Great Western freight lines, and of 
the rights of the Service Auto 
Freight Company, operating between 
Seattle, Sumner, Puyallup and Ta- 
e~ama, to the Pacific Motor Trans- 
pore Company. has been authorized 
by the state department of public 
| works. 


NEW G. M. C. BUILDING 
Birmingham, Ala., Jan. 14‘(UTPS). 
Construction of a new building 

for the local distributing plant of 
the General Motors Truck Corpo- 
ration has been started. The build- 
ing will cost approximately $50,000 
according t¢ C.E Anderson, branch 
manager. ,The branch serves Ala- 
bama and western Florida 


WILL ENLARGE PLANT 

Camden, N. J., Jan. 14.—The Re- 
liable Auto Radiator Company, 1125 
Kaighn Ave., will enlarge its plant 
and add extra equipment, according 
to Lloyd J. Trowbridge, president 
The concern specializes in radiator 
cleaning, repairing of bodies and 
fenders, welding and brazing and 


Returns for today: Arkansas, North Dakota Utah 


Some of this data has been published previously, but it is given here com plete for the convenience of our subscribers. 


‘TEXAS COMMISSION 


| GRANTS 51 MOTOR 
TRUCK CERTIFICATES 


Austin, Tex., Jan. 14.—Fifty-one 
motor truck certificates for opera- 
tion were granted here today by 
the motor truck division of the 
Texas Railway Commission, as fol« 
lows: 

Goose Creek Truck Line, House 
ton; Good Brothers’ Truck Line, 
Amarillo; Houston-Galveston Truck 
Line, Houston and Galveston; W, 
H. Jones, Walnut Springs; Tom 
Owens, Shamrock; T. and C. Truck 
Line, E} Paso; Ben Woodell, Center; 
Fred Copps, Rochester; F. J. Hill, 
Beaumont; W. C. Mack, Perrin; 
Harold Smith, Shreveport; Arthur 
Johnson and S. Jackson, Lub- 
bock; W. D. Gooch, McCamey; 
Texas-Oklahoma Freight Lies, 
Dallas; T. W. Porter Truck Line, 
Waco; H. A. Evans, Mont Belview; 
R. L. Womack, Texarkana; O. E, 
Cook, Waco; J. F. Caldwell, Cran- 
dall; Tucumcari Truck Line, Tue- 
cumcari, N 

H. C. Davis, 
ment Company 
Jones, Littlefield; 
Company, Victoria; 
Transfer Company, 
Homer Harper, Henderson; C 
Benson, Fort Worth; L. E. Ridge, 
Groesbeck: J. H. Moore, Ralls; R, 
D. Harris, Lubbock; Ed Thorne 
Thalia; Eastland Transfer and 
Storage Company, Eastland; Ware 
& Quinley, Pyote; A. F. Koehler, 
Yoakum; Fred Cook, Crystal City; 
A. B. Mabry, Crystal City; Valley, 
Freight Line, San Antonio; San An- 
tonio and Rio Grande Valley Truck 
Line, San Antonio: G. N. Hender- 
son, White Deer; C. H. Williams 
Cristine; Amarillo Transfer an 
Storage Company, Amarillo; Lee 
Matthews, Buckholtz: J. F. Hunter, 
Texarkana; Hamilton Transfe 
Company, Dallas; J. P. Beaucham 
Beckville; C. L. Vieregge, Clifton; 
G. E. Ellison, Electra; T. A. Wil- 
son, Wink; Good Brothers, Delhart? 
W. H. Smith, Wink, and L. G, 
Walker, Fort Worth 


AUBURN 1929 OUTPUT 
25,000; 12,899 IN 1928 


L 


Killeen; Lee Imples 
Sweetwater: H 
Truman Transfer 
Sam Boswell 
Amarillos 


Chicago, Jan. 14.—Production of 
nearly 25,000 cars in 1929 by the Au- 
burn Automobile Company was an-« 
nounced here by E. L. Cord, presi- 
dent. This compares with 12,899 in 
1928, an increase of nearly 100 per 
cent. and a new high record in the 
company’s history. 

Adding that Auburn plans even 
greater production in 1930, Mr. Cord 
said: “Our production schedules 
in 1930 call for a 50 per cent. in- 
crease over last year. We are en< 
tirely optimistic as to the outlook 
for the automobile industry this 
year. 

Official figures show that Au< 
burn in 1924 produced 2,226 units, in 
1925 the output was increased to 
5,493, in 1926 to 8,664 and in 1927 
to 14,517, so that in five years the 
company’s production of cars has 
grown nearly elevenfold. 


KARI-KEEN ADDS COACH 
BED FOR MOTOR CAR® 


Sioux City, Ia., Jan. 14-—The 
Kari-Keen Manufacturing Com- 
pany, maker of automotive acces- 
sories, this week added a coach bed 
for motor cars to its line of products, 
The new device was invented by H, 
R. Graham, formerly of Miller, S. D., 
and was originally intended for 
smalltown physicians’ use, where 
ambulance was not available. The 
bed has now been designed to fit 
needs and convenience of campers, 
and Mr. Graham has been added te 
the firm’s staff to supervise manu-~ 
facture of the accessory, which wil§ 
he on the market soon. 
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I Car Registration Table, December, 1929 





States 





Brockway- 
Indiana 


Autocar 


mond-T 





Federal 


| 


national 


Sterling 
Studebaker 
Whippet 





Re public 
Stewart 


States 
{ 


fotals 


Willys- 
Knight 

Miscel- 
laneous 





Arkansas 
Illinois 
New Jersey 
N. Dakota 
Utah 


4 


2 


| 
| 
| 
| 
1| 


69 Arkansas 
688 Illinois 
oe 
212,.New Jer. 
42N. Dakota 
48 Utah 





Totals | «| 8 250 


33] By 


38! 65) = 17 1 16! 


7 3) 


ty 


16) 


12) 59 1059 Totals 





Figures in this table are from R. L. 


which are furnished by the New Jersey Motor List Co., 


Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service Springfield, 
New Car Division, Trenton, N. J. Readers desiring county, city or town lis 


these by addressing any of‘ these three companies. 


Ill, and New Jersey, 


ts, or lists of owners in any given section, may obtain 
Comojercial Car Registrations do not include bases, 
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Five Years Ahead 


NE of the leading statistiea] financia] services in this 


years 
twe 


O country has just completed a survey of the automobile 
industry with the design of looking ahead five years at the 
course of our during that 
The agency had the co-operation of leading com- 


probable particular business 


period. ding 
panies in the industry and of their dealer organizations. 

The report begins by stating that if the production rate 
in the automotive industry were to increase during the next 
five years at the same rate that it has done during the past 
eight years the total production of vehicle units would be 
29,500,000. This would amount to about 6,000,000 cars and 
trueks per annum over the five-year period. P 

It is agreed that the market now in sight, even allow- 
jng for a normal and expected increase in exports, is scarcely 
up to absorbing this quantity of vehicle units each year. 
But even so far, it is a bold prophet who makes any didactic 
statement regarding the future of motor vehicle markets in, 
this rapidly progressing world. 

As a matter of fact the survey the 
market for motor vehicles at 26,000,000, which is just 
trifle over 5,000,000 units per year. This would give us 
five-year production greater than has ever been achieved 
in automotive history. It would make the average yearly 
production of 5,200,000 cars and trucks a greater annual 
production than any in history with the single exception of 
the perhaps abnormal 1929 output, which topped 5,700,000 
pnits. 

To understand exactly what this anticipated five »car 


places five-year 


a 


a 


production means, we may giance ac the vupui achieved dur- 
ing the five years from 1925 to 1929. when the total was 
22,815,000 vehicles. Note, please, that this total includes the 
record output of 1929. The average for this five-year period, 
1925 to 1929, is 4,563,000 vehicle units. This Jatter com- 
pares with the 5.200.000 units anticipated for the years 1930 
to 1934. 

On a percentage basis the survey indicates a gain of 


2 
14 per cent. for the oncoming half decade, as compared with | 


1925-1929. Considering the fact that the five years from | 
1924 to 1929 were the most productive and prosperous in the | 
histery of the industry, the next five years with an esti- | 
mated increase of 14 per cent. cannot be called anything but | 
a period of prosperous expectancy. 
At the basis of this market is, of course, the replace- 
ment demand for new vehicles to take the places of 
those that have worn out in service. This replacement 
market during the next five years will average some- 
where in the neighborhood of 4,000,000 vehicle units per 
annum. The export demand is developing at the rate of 
something like 200,000 units a year, with the rate of 
imcrease growing rapidly. Beyond this basic market 
normal increase in population, wealth and the desire for 
the increased efficiency of motor transportation must 
take care of the absorption of production. 
Certainly this carefully compiled survey cannot give 
cause for pessimism in any branch of the automotive in- 
dustry. 


People who think we do not need automobile shows and 
point to Henry Ford as an example of a manufacturer who 
has vot along without shows, might note the fact that Uncle 
Henry staged a show of his own in New York, and let 
everybody know about it, too. 


| 11-18—Atlantic City. N. J. 


| 18-°" 


25-Feb. 1—York. 
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By MacConachie 
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ASKS ME TO 
WRITE BRGOUT 
-THE /930 
OUTLOOK AGAIN- 
[LL BRAIN'/% 








AN €XPERT LISTENING 
TO THE PUBLIC PULP E 
IN ORDER TO PREDICT 


TRADE TRENDS 


“JOHN H.SWooPy- CARRIED 
AWAY THE SHOWS SNIFFING 
CHAMPIONSHIP. IN ON A 
“YASS HE SAT AT 1,437 


—HE KESULT OF 
—TYOo MUCH ATTENTION 


WOUNDED PuBHeITs 
MAN AND MANGLED 


MILL LEAVE “Town ONE 














WHEEL? PEEKED UNDER 

QBs Hoop’ AND ASKED 

1,729,754 Suey , 
QUESTIONS. HE COULDNT 
BuY ACAR IF THEY 
WERE SELLING TWo 
FOR A QvuARTER 





“TOUGHER UN 


OF THE ANIMALS SPEAKS 





| COMING EVENTS| Would Destroy 10-15 Million 
} Used Cars to End Problem 


JANUARY 

American Road- 
Conventien 

Automobile show 
Dealers’ 

Regiment 


Association 
11-18—Philadelphia, Pa. 
11-18—Buffale, N. ¥. Automobile 
Association Show, 174th 
Armory 
11-18—Newark., 
Association 


builders 


nu. 2 Automobile Trade 
Annual Show 
11-18—Milwaukee. Wis. Automobile show 
11-18—Toronte, Can. Automobile Shew 
12-18—Cincinnati. ©. Automebile show 
14-17—Lexington, Ky. Automobile show. 
25—Baltimore, Mé. Automobile show 
25—Brocklyn, N. ¥. Motor Vehicle Deal- 
ers’ Assvciation Automobile Show 
18-25—Harrisbuorg, Pa. Annual Automebile 
Show of the Harrisburg Automotive 
Trade Association 
$-25—Detroit, Mich. Avtomobile Show 
8-25—Hartfore. .wnn. Automobile show 
“,eesburgh, Pa. Automobile show at 
Motor Square Garden 
18-25—Montreal, Canada. Automobile Trade 
Association National Eastern Cana- 
dian Motor Show 
18-25—Louisville, Ky. Automobile show. 
18-25—Boston Mass. Annual Automobile 
Show 
20-243—st, 
Show 
20-24—Montreal, Can. 
equipment show 
20-25— Wilkes-Barre, Pa. 
20-25—Huntington, W. 
Show 
20-25—Nashville. Tenn. 
at Hippodrome 
; a ie 


Vetersburg, Fla. Automobile 


Garage and shop 
Automobile Show 
Va. Automobile 
Automobile show 
Automobile show 
Automobile show 
Automebile Shew 
Brunswick, N. J. Automobile 
Dealers’ Association Show ut Sesser 
Building 
20-25 —Patersen, N. J. 
21-24—Detreit, Mich 
Engineers 
25-Feb. 1—Chicago. 
show 
25-Feb. i—Washingten, 
Show 
25-Feb. I—Cleveland, O. Show at Public 
Auditorium, auspices of Cleveland 
Automobile Manufacturers and Dea!- 
ers’ Association 
Pa.— Automobile 
Shipley Garage 
26-Feb. 1—Columbus, O 
27-28—Chicago. Nationa) Automobile Deal- 
ers’ Association Convention 
27-Feb. I—Portiand, Me. Automobile 
27-Feb. 4—Jersey City. N. Hudson 
County Automobile Dealers’ Show 
29-31—Cleveland, ©. Ohio Association of 
Commercia] Haulers’ Convention 
29-Feb. — Haven, Coun. Automobile 
show 
29-Feb. 1.—Lawrence, 


Automebile Show 
Society of Automotive 
Annual Meeting 
National Automobile 
D. 


C. Automobile 


Show at 


Automobile Show 


Show 


Mass. Automobile 
Show 

30-Feb. 1—Bristel, Conn. National Guard, 
Company I Automobile Show. 


FEBRUARY 


- 8—Minneapolis-St. 
show 
&8—San Francisco. Pacific 
show at Civic Auditorium 
- §—Cumberland, Md. Automobile show. | 
$—Ottawa, Canada. Motor show. | 
%—Seranton, Pa. Automobile shew 
%—Svracuse, N. ¥. Automobile Show 
%8—Toledo, O. Automobile show 
%—Wiehita, Kan. Avtomebile show 
i—Minneapolis, Minn. Motor Trades 
Association, annual! meeting 
Hote] Badesson 
?—St. Louis, Mo. Automobile Show. 
k—Elgin, Il. Automobile Show | 
5- #—East Liverpool, vo. Automobile | 
Show. 


Paul. Automobile 


Automobile 


| has no car to trade. wil] go out and 
buy a piece of junk for $50, and go! 
;around shopping for two weeks 


Editor, Automobile Daily News:- 

Used car stagnation point is here 
What about it? Why stand by help- 
less? Let factories. distributors, 
dealers and everybody who is get- 
ting his living from new car sales, 
werk on a destruction program of 
10,000,000 to 15,000,000 cars for 1930! 
all over the country at once, and! 
create a used car shortage which | 
will increase the demand for good 
used and also new cars 

First destroy all cars over fou 
to five years old under $300 with 
two-wheel brakes. which cost more 
than one-third price to repair. Most- 
ly all of these old cars are not safe 
on the latest highway as mostly al] 
old axles, steering gears, etc.. crys- 
tallize. which leads to accidents and 
griefs, loss of life and injury. These 
old cars to be melted up so they 
cannot be used. or parts be salvaged 
to be put in giant presses, pressed 
together and shipped to smelters or 
factories 


Distributing Expense 

Factory to stand one-half and dis- 
tributor and dealer the other half. 
Factories charge their one-half to 
advertising. Distributors and deal!- 
ers will save space, expense ane 
keep their trade by not sticking the 
unwary public and the sleeping 
dealer will not go out so quickly 
as he would if he trades these oid 
jerkers in again for the next few 
years; as some of these old jerkers 
are used to stick the dumb dealei 
who trades high. Also make high- 
ways safer for all 

The dealer can keep his customers 
better if he sells them new cars. 
with one-ihird cash down payment 
balance monthly, instead of selling 
them old cars for $150. $250. which 
may need three new tires and a $75. 
$150 overhaul job. and then is not 
safe on the road. 

A used car is just as dangerous 
to a new beginner. who jis not 
mechanically inclined, as a revolver 


|is to a person who lost al) in Wall | 


Street. The used car is also a 


; stumbling block for most decent new 


car dealers, as Mr. Prospect, who 


to 


sell it to the highest bidder and | 


$300 for | 


But if there are not so many jerk- | 
ers around it wil] save the industry | 


| demand 
j ply, 





FORUM 


The Automotive Daily 
News is glad to receive 
letters from its readers 
on topics pertaining to 
the trade and to publish 
such as seem to have gen- 
eral interest. Obviously 
the Automotive Daily 
News must disclaim re- 
sponsibility for views ex- 
pressed by its readers. 











a lot of time and money. I could 
write a book on this problem. as I 
save sold at least $5.000,000 worth of 
new and used cars since 1902, and 
I think the only way to handle the 
used car problem is to destroy at 
Jeast ten or fifteen million old cars 
in 1930. and one to three million 
every vear thereafter ‘(if the fac- 
tories insist on producing four and 
five million a year). 

I believe we could rebuild aj) the 
old cars every year and everybody 
keep their old cars until they burn 
up or are totally wrecked, but then 
mostly all factories would have to 
shut down. Why should the dealer 
be the goat and solve this problem? 
Why not let the factory help out? 

For instance: What would happen 
to the leather shoe factories if most 
every one would have their old shoes 
repaired for the next five years? 
The auto industry is the most 
abused in the line of trading in. 
Why not get busy and correct ii? 

Let the factory work out a plan 
for 1930, whereby the distributor, 
dealer and factory see to it that all 
old jerkers are destroyed and melied 
over by the factories or foundries 


‘and let no parts be salvaged to keep 


other old cars on the road 

As far back as 1921 I tried to 
salvage parts from old cars. New 
and used cars were scarce and the 
was greater than the sup- 
consequently we made money 
and it paid a dealer to salvage old 
cars. But now with the mass pro- 
duction plan ready to produce 5-6 


at|most every time he gets a sleeper | million cars a year, salvaging will 
|to allow him as much as 
ithat $50 “can.” 


pay for itself in small] towns. 

ROBERT C. WEISSMANTEL, 

Robert C. Weissmantel] & Son, Inc. 
Jamaica, N. Y. 
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Has His Salesmen Study 


Distributor in Philadelphia 
Trains His Own Force 


By K. H. LANSING 
HE time has about arrived, according to C. L. Bowler, 
head of the Bowler Motor Company, Philadelphia, dis- 
tributor of Stewart and Fargo trucks in eastern Pennsyl- 
vania, southern New Jersey, and the state of Delaware, and 
also distributor of Linn load-carrying tractors, when to be 


rated as really good, a truck 


salesman must be virtually a 


transportation engineer. a 


[t is not enough in this period of 
keen competition for the man sell- 
ing trucks on the firing line merely 
to know and memorize the points of 
merit of the product and be able to 
“speak the language” of his pros- 
pect in patter calculated to convince 
him of the truck’s general excel- 
lence The salesman must learn 
and study the transportation prob- 
lems of each one whom he plans to 
sell; and he must not only sell him 
the right truck for the required 
work but sell him continuous 
operation 

[f a salesman, in his approach to 
the prospect, betrays that he does 
not understand the latter’s particu- 
lar requirements, it is more than 
probable that he is wasting time 
for the prospect at once loses inter- 
2st in any further conversation. He 
may already be considering the pro- 
position of a properly informed 
salesman from some other concern, 
or awaiting the arrival of some one 
who can hit the nail on the head 
by revealing a clear conception of 
his special transportation problems 

. . . 
KYERY new salesman for the 

4 Bowler Motor Company in the 
retail organization covering Phila- 
delphia is told at the outset that 
he is selling three things; namely, 
confidence in himself, confidence 
in the product and _ confidence 
in the company back of it, and 
that, if he will observe these 
points after having learned the par- 
ticular problems of his prospect, he 
should be far toward getting the 
ordec Believing that most truck 
salesmen, after having been e:m- 
ployed elsewhere for any consider- 
able time, become handicapped 
through their training and practice, 
Mr. Bowler prefers to recruit his 
sales force from other fields, and 
then train the men anew for sell- 
ing trucks and transportation 

An important thought presented 
to the new salesman is that the 
service rendered now constitutes 
fully 80 per cent. of the selling ar- 
gument. Another is that the com- 
pany aims to develop salesmeg who 
can bring in a clean-cut order, fully 


closed and signed. Still another is 
that every truck sale is a productive 
one. 
. . . 
HE members of the regular retail 
sales force, all of whom sell 

both Stewart and Fargo trucks, the 
complete line from units of half a 
ton up to heavy duty. are paid on 
the basis of a straight weekly salary 
for the firs‘ month of their employ- 
ment and thereafter an additional 
flat rate of $5 per truck sold and 
delivered, their actual selling ability 
thus determining the increase. of 
their pay from month to month. 
About three times a year “junior 
salesmen" are taken on for short 
periods, not to do any direct ».\ing, 
but to do missionary work and 
secure lead: for the regular sales- 
men to follow up. These juniors, 
whose work often has proved ex- 
tremely helpful, are paid on the 
basis of a straight weekly sulary 
Specialized salesmen are employed 
to sell tractors, and the truck and 
tractor saiesmen exchange informa- 
tion on leads 

A salesmen’s meeting is held every 
morning—not once a week, or ‘ess| 
often, as is the usual plan—and the 
day’s work outlined. The men ar- 
rive at the office at 8.15 and ieave 
at 9. In the meantime, they have 
looked over their call-back cards 
and answered their mail, in aadi- 
tion to having attended the sales 
meeting. A salesman must cail on 
every owner of a truck he has sold 
at least once a monti: 


* * * 


ON the principle that 80 per cent. 
of all decisions to buy are in- 
fluenced through the eye, Mr. Bow- 
ler likes to have the prospect see a 
truck as soon as possible and, when 
there an opportunity, to sell 
through “side-by-side” comparison 
with another product. If the pros- 
pect cannot conveniently come into 
the salesroom, Mr. Bowler tries to 
have that model of truck best suited 
to the prospect's transportation 
needs driven out to him as early in 
the negotiations as can be done. As 
an additional help to visualization, 
each salesman is supplied with a 
substantially made catalogue of 
photographs of the different jobs, 
which he shows to the prospect at 
his first opportunity. 


Is 


Classified Ads Sell 1,324 
Used Cars in 10 Months 


((UASSIFIED advertisements in 
daily newspapers have helped 
the Edwards Motor Car Company, 
Milwaukee, sell 1,324 used cars dur- 
in the first ten months of 1929, 
according to George R. Lindblom, 
general manager of the company. 
“Rather than run many display 
ads, we have found that it pays to 
run small classified ads in the daily 
papers,” said Mr. Lindblom. “A 
close check on this type of adver- 
tising has brought forth the fact 
that it has cost us about $4 to ad- 
vertise each car before getting a 
buyer. Surely this is a low cost on 


each car 
Me LINDBLOM says that people 
like to read the classified ad- 
vertisements in a newspaper. The 
person who is looking for used fur- 
niture, used goods of various kinds, 
is the person who in many cases will 
also want a used car. The person 
who reads the used columns for 
other goods certainly will read the 
used-car columns also. Individual 
classified advertisements for the 
various cars helps to get the message 
of the firm home to the reader many 
times rather than hitting him just 
once. In the classified advertise- 
ments, the name of the Edwards 
Motor Car Company hits the reader 
ail the time. No wonder he goes to 
that firm when he wants to get a 
used car. 
Another factor that helps this | 
firm in selling used cars is the fact | 
that two salesmen are employed who! 


* * t 


do nothing but seil used cars. “These 
men are well acquainted with every 
used car we take in to sell.” declared 
Mr. Lindblom, “and know how to 
handle people who buy used cars. 
They know just what points to stress 
in pointing out the merits of a used 
car. The man who sells only new 
cars is very — to be at a loss when 
he tries to sell a used car. That is 
one reason why we believe in having 
two men who specialize in this 
field.” 
is Mr. 


= 

when a firm can 
more used cars per year this is 
a volume of business which must 
be given consideration- by any 
dealer or distributor. The volume 
realized from such sales requires 
much handling, so that it can be 
done at a profit. To sell used cars 
at a profit is a mighty important 
thing, he believes, particularly when 
a firm sells a large number of 
them 

“In selling used cars it is very 
important to have a large stock of 
them on hend and to have them in 
such a condition that they are 
presentable.” said Mr. Lindblom. 
“We always have a stock of 100 on 
hand all the time. This means that 
no buyer can leave our place with- 
out having had an opportunity to 
pick trom a large number. The 
chances are that among the 100) 
cars he wilt find something he} 
wants. The-wider the choice the 
better the chanee of a sale.” 


* tr * 


Lindblom's belief that 


sell 1,500 or 


Truck 


Prospects’ Needs 








Gets Many Prospects at $10 Each 
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sor EAM work” in the selling or- 


ganization is one of the most 


important consideration for the 


profitable selling automobiles 


A. Gatsch. 


ol In 


the Norman 


vice-president and manager, 
Fellwock Auto Company. Evansville 
Ind., distributor 

When a Fellwock salesman leaves 
the establishment for his daily con- 
tacts with his prospective trade he 
is well informed not only as to the 
performance advantages of the car 
he but is alert as well 
the probable sales _ resistance 
stacles to be overcome 

The “sales demonstration” meet- 
ing is a familiar occasion for Fell- 
salesmen The staff is 
grouped about a car. One salesman 
selected to demonstrate his 
method of approaching the pros- 
pect and interesting him in the 
merits of the particular car The 
prospect, impersonated by an ex- 
perienced salesman, is able to offer 
some strong objections, which must 
be overcome to the satisfaction of 
the assembled sales staff. 


opinion of 


sales 


sells as to 


ob- 


wock sales 


Is 


oP HE plan has been productive of 
very gratifying results,” 

‘Tt only grounds 
salesman in ‘onstruction 
performance of the car 
sells, but schools him in the 
sible objections which may be 
sented by his prospect.” 

Individual incentive to 
men as well as team work is a 
major consideration in the Gatsch 
policy. During the greater seasonal 
sales months a bonus system is in 
effect This system offers the 
salesman a cash incentive for 
amount of business realized on the 
basis of a set quota and over. Then 
there are formal teams of three or 
four men, a plan which boosts the 
team work spirit The used car 
is not overlooked in these competi- 
tions A special bonus award is 
offered for sales equal to or ex- 
ceeding a set quota 

The Fellwock sales staff is of- 
fered a v.riety of ways for develop- 
ing profitable sales contacts. Be- 
lieving that a satisfied customer is 
the best advertisement for any 
product, Mr. Gatsch requires his 
salesmen to make a personal call 
on every Cadillac, La Salle, Oakland 
and Pontiac owner every thirty to 
sixty days. Names of several new 
prospects are secured in this way he 
reports. There is also the phone 


Gatsch 
said the 
and 


he 


not 
the 
features 
pos- 
vre- 


sales- 


the 


canvass from the office, 
duces sufficiently good 
justify its continuance A certain 
number of names is selected from 
directory for each particular day. 
A polite inquiry at times results in 
securing names of good prospects. 
* * 7 


which pro- 
results to 


used car becomes a means to 

an end in securing new car 
sales A registration list of the 
owners of good moving used cars 
which the company is desirous of 
trading in is prepared and con 
tacts: are developed. 

Then there is the “Yellow Book” 
which is distributed to the public at 
large, and which offers $10 for the 
names of any person who purchases 
a new Oakland Six; $5 for the name 
of any person who purchases a Pon- 
tiac Six, and $3 for the name of any 
person who purchases a used-car; 
provided the sale is closed within 
sixty days after filing of prospect 
card. 

Mr. Gatsch classes a proper list of 
prospects with a weil-uibamuall direct 
mail campaign, and the salesmen’s 
follow-up plan as the two great 
factors in expansion of sales volume. 

“While there is always a consider- 
able amount of gratis work that 
must be offered by the dealer’s ser- 
vice department, against that of the 
independent garage, the department 
is profitable,” he said. “The parts 
department is always profitable.” 


THE 





Weekly Payment Plan Sells 


Used Cars 








youR ervice guaranteed low 


prices and easy terms are the 
usea in the business creed 
of J. S. Durham, a used-car sales- 
man, and tor more than five years 
he has been manager of the Dur- 
ham Motor Company, Ford dealer. 
One year ago this company estab- 
lished a used-car market in the 
business section of Thomson, Ga., 
a small town with about 2,000 in- 
habitants. Its motto was to sell 
cars on a plan to benefit the poor 
man as well as the rich man. 

This is how it ts done, Mr. Dur- 
ham explaius: “When the man or 


woman selects the car they want, 


articles 


they can pay $10 down, take the car 


home and 
a week, 


ride every day, pay $2.50 
or an average of $10 a 
month, unt' the amount is paid 

Every used car sold by the Dur- 
ham Motor Company carries a sixty 
day guarantee. That is to say if the 
purchaser finds any defective parts 
about his car in that period of time, 
he can turn it back and his money 
is refunded or used as payment on 
any other car he wishes to pur- 
chase from the floor. This makes 
the customers feel that they are 
taking no risk in buying a _ used 
car. This method of selling ised 
cars proves to the customers that 
the salesman knows the condition 
of the car he’s putting out. 

“With such a policy [ believe more 
cars can be sold this way than on 


any other plan,” says Mr. Durham 

[he purchaser must take out in- 
Surance enough to cover the ex- 
penses of the car the day he buys 
it in case anything should happen 
to it before the payments are com- 
pleted. This protects the company 
from taking any risk in selling cars 
on easy terms. 

During the one year of service 
the Durham Motor Company (fas 
sold 139 used cars, an average of a 
little more than eleven sales @ 
month. “A few have sold as high 
as $940 apiece. And the company 
has never had a dissatisfied cus- 
tomer. Every used car sale brings 
us from two to three new customers. 
This is because every one that deais 
with the Durham Motor Company 
feels that he gets his moneys 


worth.” 
‘>? 
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WILL MAKE UPHOLSTERY 

Waterloo, N. Y., Jan. 14.—A group | 
of local business men, headed by | 
Ear] W. Murray, have acquired the 
plant and equipment of the Water- 
loo Textile Corporation here for | 
$118,000. The company will be re-| 
organized with a capital of $300,000. 
The concern’s chief source of rev-| 
enue is from the manufacture of up- 
holstery for motor car manufac- | 
turers. 


OPENS NEW QUARTERS 

Newark, N. J., Jan. 14—The Na- 
tional Harris Wire Company has 
moved into its new office on the 
second floor of the three-story Hel- 
ler Brothers’ File Works, recently 
acquired at Mount Prospect Ave- 
nue and Verona Avenue. The old 
office building at 195 Verona Ave. | 
has been converted into an experi- 
mental laboratory 


OPENS 300-CAR STATION 
Jersey City, N. J.. Jan. 14—With a 
capacity of 300 cars and with mod- 
ern machinery for repairs and serv- 
ice, the Hamilton Motor Building 
has been opened at Montgomery 
Street and Bergen Avenue 


BODY FIRM CHANGES NAME 
Evansville, Ind., Jan. 14 The 
Lamasco Pudy Works, 3d Avenue 
and Indiana Street, has been taken 
over by Abe Krauss. former partner, 
and will be operated at the Krauss 
Body Works. The concern builds 
commercial bodies of special design 


KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


GENERAL 

*In addition to its regular line Oldsmo- 
bile also offers a de luxe line De luxe 
equipment includes: Six wire wheels (with 
six tires and tubes), two whee.s carried 
in front fender wells and securely locked 
in position, chromium-plated headlamps, 
four spring boots, folding trunk rack at 
rear and sheet metal (fenders, etc. ducoed 
in color on those models on which ducoed 
sheet metal is more harmonious than is} 
black enameled sheet metal It is also a 
& special line for 1929. 


SPEEDOMETER 
AC—AC Spark Plug Co. Flint, 
NE—North East Electric Co., 
Ste—Stewart-Warner 
Chicago 
Wal— Waltham 
Mass. 


Mich. 
Rochester 
Speedometer Corp., 
Watch Co, Waltham, 
CLOCK 
Borg—Borege Clock Co. 
Jag—Jaeger Watch Co. New York city. 
NH—New Haven, See Phi 
Phi—Phinney-Walker Co., New York city 
Ster—Sterling Electric Clock Corp., New 
York city 
Wal— Waltham 
Mass. 


Watch Co., Waltham, 
FUEL GAUGE 
Bos—Boston Auto Gauge Co., 
Mass. 
Gre—Grolan Co., Dayton, O 
KS—King Seeley Corp.. Ann Arbor, 
Nag—Safe-T-Stat Co., Toledo, O 
Moto-M—Moto Meter Co., Inc., 
N. Y., and La Crosse, Wis 
Roc—Rochester Mfg. Co., Rochester, 
Ster—Sterling Electric Clock Corp., 
York city 
US—U. S. Gauge Co. New York city 
Nat—National Gauge & Equip. Subsidiary 
of the Moto Meter Company, Long Isl- 
and City. 


Pittsfield, 


Mich 
L. I. City 


N. Y 
New 


LOCK 
BS—Briggs-Stratton Co., 
Blos—-Biossom, Delco-Remy Corp, 

son, Ind 
Ele— Mitchell Specialty Co., 
D-R—Deico-Remy Corp., Anderson, 
Her-—Hershey Mfg. Co., Chicago. 
Joh—Johnson Automobile Lock Co. 
Louis, Mo. 
N 


E.—North 
N.Y 
Sha-—-Shaler Lock Co., Milwaukee, 
SPARK PLUG 
AC—AC Spark Plug Co., Flint. 
Che—Champion Spark Plug Co., 
BATTERY 
Ex— Electric Storage Battery Co., 
delphia. 
Nat—National Lead Battery Co., St. 
Minn 
Pre—Prest- O-Lite Co., 
UsSL—U. ‘. Battery Corp., 
Falis, N. 
wil, Willard. Storage Battery Co., 
land 
D-R— Delco- Remy. 
*Also using USL and D-R. 


HEAT INDICATOR 

AC—AC Spark Plug Co., Flint. 

Mot-M—Moto Meter Co.. Inc., Long Island 
City, N. Y., and La Crosse, Wis 

Bafe-T—Safe-T-Stat Co., Brooklyn, N. Y 

CIGAR LIGHTER 

Products Corp., 


Milwaukee 
Ander- 


Holmesburg. 
Ind. 


SO 


East Electric, Rochester, | 


Wis. ~ 


Mich. 
Toledo, O 


Phila- 
Paul, 


Indianapolis, Ind 
Niagara 


Cleve- 
Mich 


Cas—Casco Bridgeport. 
Conn 
*Cigar lighters in 
tional equipment, 
dard on all models, 
ers shown indicate the 
to various car makers 
Cuno—Cuno Engineering Corp., 
Conn. 
GR-—Grand Rapids 
Grand Rapids, Mich 
Met—Metal Specialties “Mig. Co 
N.E—Northeast ‘“Hot-Heads.” 


SMOKING AND VANITY SETS 

73 Art Metal Works, Newark, 
Awe pisher Body Corp., Detroit. 
GR-—Grand Rapids Metalcraft 

Grand Rapids, Mich. 
Lin—Linden. 
Vv S—Van Sicklen Corp., 
Tern—Ternstedt Mfg Co., 
McF—McFarlan. 


BODY FINISH 
aArco—John L. Armitage & Co, 
N 
Co. 


Detroit, 
Nemours 


many cases are op- 
and are not stan- 
the names of light- 
Meriden, 


Metalcraft 


N. J 
Corp., 


Elgin, Nl. 


Detroit, Mich 


Newark, 
Clev—Cleveland Varnish 


Ditz—Ditzler Color Co., 
Duc—E. I. du Pont de 


Mich. 
& Co., 


makes supplied | 


Corp.., | 


“| Passen ger Car 
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Accessories 








Speedometer 


ge 


on Dash 


(Clock 





Auburn 8 8-90 rT 
Auburn 6-80 ...| Ste 
Auburn 120 ....| Ste 
Blackhawk 6 .. 
Blackhawk 8. 
Buick 40 
Buick 50 
Buick 60 


| Cadillac 


Chevrolet AA . 
Chrysler 80 ... 
Chrysler 77 .... 
Chrysler 70 ....} 
Chrysler 66 
De Soto 
Dodge Six 
Dodge Senior 6 
Durant 40 ...../ 
Durant 60 .... 
Durant 63 ..... 
Durant 66 .... 
Durant 70 
Elear 6-75 
Elcar 8-95 . 
Elcar 8-96 
Elcar 8-120 . 
Essex Chalg’r .!| Ste 
Ford A Ste 
Frank'n Air. Ltd N E 
Gardner 130 Ste 
Gardner 125 .. Ste 
Gardner 120 Ste 
Graham-Pg. 612.) 
Graham-Pg. 615 
Graham-Pg. 621. 
Graham-Pg. 827 
Graham-Pg. 837. 
Hudson Cong r 
Hupmobile ma . 
Hupmobile M Ste 
Hupmobile S Ste 
| Jordan Model G! Ste 
| Jordan Model E' Ste 
Kissel 6-73 AC 
Kissel 8-95 AC 
Kissel 8-126 ....! AC 
|La Salle . | AC 
Lincoln 8 _N E 
Locomobile 80 
Locomobile 86 
| Locomobile 88 
| Marmon 68 ... 
Marmon 78 .... Ste 
Marquette [AC 
Nash Tw. Ign. 8 AC 
Nash Tw. Ign. 6 AC 
Nash Single ....; AC 
OakI’nd All-Am.!| AC 
*Oldsmobile AC 
| Packard 626, 633; NE 
Packard 640, 645' NE 
| Peerless 61 AC 
| Peerless 81 | AC 


| Pierce Ar'w 133. NE_ 
Pierce-Ar'w 143.|NE 


| Plymouth 
Pontiac Big 6 . 


NE 
NE 
NE 
_NE 
Ste 
Ste 


Ste 
Ste 


Reo Fly. Cid. C.! Ste 
Roosevelt 8 ....| Ste 
St’rns-K. H8-90.; Ste 
St’rns-K. J8-90.| Ste 
St’rns-K. M6-80.| Ste 
St’rns-K. N6-80.!| Ste 
Stud.-Erskine ..; Ste 
Studebak’r Dict 8; Ste 
Studebak’r Dict 5, Ste 
Stud. Com. 6 ..; Ste 
Stud. Com. 8 ..' Ste 
Stud. Pres. 125 .| Ste 
Studebaker 135 .| Ste 
Stutz M Ste 
Viking 8 | AC 
Whippet Four NE 
Whippet Six . NE 
Willys-K. Sta. 6) NE 
Willys-K. 70B NE 
| Windsor 6-72 .. 
Windsor 8-82 .. 
Windsor 8-92 .. 





Ste 
Ste 


Mou 
Toledo, O. 


& Co., 
St. 


Val—Valentine 
VEP—V. E. P. Co., 
*Also using Val. 
‘Various models. 


Vie—Cincinnati-Victor Co., 


Cor—Corcoran Co., 


Gui 
lend, 





Philadelphia. 
Egypt—Egyptian Lacquer Co. 
GU—Glidden Co. Cleveland, O. 


| Ste 


| oo 
| Ste Borg 


Ste Borg 
Ste Borg 


NE 


Ste - 


Ste — 


nliac By AC! 
Reo Fly. Cid. B 2; Ste 


— 


Mountain Varnish & Color Works, 


Mur—Murphy Varnish Co., 
Rin—Rinshed Mason Company, 
New York city. 
Louis, 


STOP AND PARKING LIGHTS 


Aga—Federal Pressed Steel Co., Chicago. 
Cincinnati, 

D-R—Delco-Remy Corp., Anderson, Ind. 
—Guide Motor Lamp Mfg. 


oO. 
Hal—Hall Lamp Co., Cincinnati, 
Ind—Indiana Lamp Corp., 

Ind. 
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S| ae |) 


ES 
+ | 


Mot. _M 
K-sS 
K-S 
K-S 
Nag 


Mot-M 
Mot-M 


Ster 


Mot-M 
Mot-M 
Mot-M 
| Roc 
Nag 
Nag 
Nag 
Nag 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Own 
Nag 
Mot-M 
Mot-M 
Mot-M 
K-S_ 
K-S 
K-S 
K-S 
K-S 
Mot-M 
| Ster 
Ster 
Ster 
Nat 
Nag 
Gro 
Gro 
Gro 
Nag 
K-S 


Jag 
Phi 


Ster 
Ster 
Yes 
Yes 
Yes 
Jag 
Wal 
“Phi 
Phi 
Phi 


Borg 


Mot-M 
Mot-M 
Mot-M 
K-S 
Borg 


Jag 
Jag 
Ster 


Wal 
Wal 


| Mot-M 
Nag 
Nag 
Roc 
| K-S 
— | K-S 


| Nag 

| Mot-M 
| Mot-M 
| Mot- M 


Newark, N. J. | 
Detroit 


Mo. 


Cincinnati, O. 
Co., Cleve- 


oO. 
Connersvilfie, 





Mot-M - 


Mot-M_ 


, Sto—Stover Signa) 


at 


[Heat In- 

| dicator 

Cig. Lighter 
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+ 
= 
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| 
\* 
| 
| 


Parking or 


| Body Finish 
Used 
ied Light 


‘Smoking 
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Vanity Set 
| Side Light 
'Windshield 
| Wings 


|S 
Make of 
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Absorber 


Shock 








USL | Mot- M 
USL! Mot-M 
_vU SL | Mot-M 
~ Pre | Mot-M — 
Pre | Mot-M 
Ex | AC 
Ex AC 
Ex AC 
Ex | AC 
~ *Wil | SafeT 
Wil | Mot-M 
Wil | Mot-M 
Wil Mot-M 
— | Mot-M 
“Wil | — 
Wil | Mot-M 
wil Mot-M 
USL 
USL 
USL 
USL 
USL 
USL 
USL 
USL 
_U SL 
Ex 
~ Own 
USL 
~ ‘Pre 
Pre 
Pre 
Wil, 
Wil 
Wil 
Wil 
Wil 
Ex | M 
Wil 
Wil 
7 Wil 
Wil | 
wil 


Cas 
Cas 
Cas 
Cas 
Cas 
Yes 
Yes 
_Yes 
Cas 


Ele | Cha 
Ele | Cha 
_Ele | Cha 


bv! 
a) 
Sa) 
> 


DR | Cha 
“Her | A 
Her | AC 
_ Her AC 
~ DR |AC. 
~DR/| AC 
Ele AC 
Ele AC 
Ele | AC 
Ele | AC 
“Sha | AC 
NE | Cha 
N E Cha — 
-| AC 
AC 
AC 


Cas 


Safe T 
Safe T 
Safe = 
L ; Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 


Sha 
Sha AC 
Sha _AC 


Sha | Cha 
Sha | Cha 
Sha | Cha 
Sha | Cha 
Ele AC 
Ele | Cha 
Ele Cha 
DR | Cha 
DR Cha 
DR Cha 
Her | Cha 
Her Cha 
Her | Cha 
Her | Cha 
Her Cha 
Ele | AC 
Ele | Cha 
Ele | Cha 
Ele | Cha 
Her | Cha 
Her Cha 
Ign | AC 
Ign | AC 
Ign _ AC 
DR AC 
Her | Cha ; Ex. 1s 
BS |Cha USL | Mot-M 
BS | Cha USL Mot-M 
BS | Cha USL | Mot-M 
Sha | Cha Nat | Mot-M 
Blos | Cha Nat Mot-M 
Her | AC Ex 
Blos | AC USL | Mot-M 
Blos | AC USL | Mot-M 
Blos | AC USL | AC 
DR | AC Wil | AC 
DR | AC Wil | AC 
— | Cha Pre | Mot-M 
Cha Pre | Mot-M 
Cha USL |! Mot-M 
Cha USL Mot- M 


Cha USL |— 
Cha 


USL 

AC Wil | — 
AC Pre 

| Cha Wil | AC 

| Cha Wil | AC 
Cha -~—iNat | — 

; Cha USL | Mot-M | 
Cha USL | Mot-M 

| Cha USL | Mot-M 

| Cha 


’ Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Mot-M 
Nat 

___ Wi Nag 

wil |; AC 

wil | AC 
a Wil | AC 

Ex | AC 
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Cas 
Cas 


Cas 
Cas 
Cas 
Cas | 
Cas 


Cas 
Cas 


Cas 


Sha 
Ele 


Her 
Her 
Sha 
DR 


Blos 
Ele 


DR 


;Lin 


Cas | 


Cas 


NE | 


; | Yes 


Cas | 


“Cas 


| +Fis 


Ind 
Ind 
_Ind | Ir 
Ind | Ind Kok 
Ind | Ind Kok | 
DR | DR 
DR | DR 


d 
| Ind 
Ind 


5 


|GR 


GR 


zx 
55 


= | 
{ Mur 
‘Lin | Val 
Lin | Val 
Tern | Duc 
Tern | Duc 
Tern _Duc_ DR : DR 
Tern _ Duc Own | Hal 
— {Duc DR | DR 
AWS | Duc *Hal |*Hal 
AWS | Duc *Hal ! Hal 
Duc *Hal } Hal 
= Duc Hal 
_| Due \*Hal ; 
- *Hal 
*Hal 


| Lin 

| Tern 
| Tern 
Tern 
Tern 
Fis 
AWS 
AWS 
AWS 


Per 


*Hal | 
*Hal 
*Ind 


Pr 


Per | 
Per | 


Per | 


NT} 


| 
i 


Buck Buck | 
Buck _Buck | | | Buffalo 
| Buffalo 
Buffalo 
Buffalo 


| Buffalo 


$2183 


=|: 


2 
a 


*Kel | USE USE 
_ Own | 


NM 
NM 


|*Own +Own 
—|NM 


| Motow — 
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Engineering Co., Ra- 
cine, Wis. 
JB—John Brown Lamp Co. 
*Also using Cor. +tAlso using Ind. 
WINDSHIELD WINGS 


‘Not standard equipment. 
Kok—Fulton Co., Milwaukee, Wis 


| Per—Perfection Heater & Mfg. Co., Cleve- 
8) 


land, 
DR —Delco-Remy 


HEATER 


Gila—Gladiator Mfg. Co., Auburn, Ind. 
Kel—Kelch; made by Grand Rapids Metal- 

craft Corp., Grand Rapids, Mich. 
Per—Eaton Axle & Spring Co., Cleveland. 
*Special equipment. 


BUMPERS 


Bad-—-Badger Mfg. Corp., 
Bale—Cincinnati Ball Crank Co., 


Milwaukee 

Cincin- 
nati, O. 

Bif—Biflex Corp., Waukegan, Wis. 

Buck—See Cen. 

Cen—Central Brass & Pixture Co., Spring- 
field, O. Also makers of Buckeye bump- 
ers. 

CG—CG Spring & Bumper Co., Detroit. 

Eat—Eaton Axle & Spring Co., Cleveland. 

NM—New Method. 

Ste—Stewart-Warner 
Chicago. 

Ge -Vaiees States Chain Co. 

USE—U. 8S. E. Corp., Long Island City. 

tExtra equipment. 

*Also using Eat. 


Speedometer Corp., 





WIBE WHEELS 

| ‘Not standard equipment. 
Budd—Budd Wheel Co. 
Moto W—Motor Wheel Corporation. 
Day—Dayton Wire Wheel Co., Dayton, Q 
K-H—Kelsey-Hayes. 
Buffalo—Wire ag Cespanation of Amefe 

ica, Buffalo, N. 

SHOCK + A 

Con—Continental Motors. 
Gab—Gabriel Snubber Mfg. Co., Cleveland, 
Hou—Houde Engineering Corp., Buffale, 


Anderson, Ind. 
Phila- 


N. Y. 
Lov—Delco-Remy Corp., 
Mon—Monroe. 
Wat—John Warren Watson Co., 

delphia. 
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The True Story of the Masses 
In the Long Roll of History 


This is the Rosetta Stone that supplied the key to 
the mysterious h.iroglyphics of ancient Egypt. This 
stone was inscribed in the ancient Egyptian hiero- 
glyphics, then under that in the ordinary Egyptian 
characters, and finally in the Greek. And thus, by 
taking the Greek parallels, the first hieroglyphic 
dictionary was worked out and the story of the 
vast civilization of Egypt became an open book, 





AMES HARVEY ROBINSON has writ- 

ten one of the most conclusive sen- 
tences in the English language. Indeed, 
it comes as a conclusion of the two 
tremendous books which Professor 
Breasted and he have written on the 
Conquest and Ordeal of Civilization. 


And this is the sentence whose enor- 
mous significance would be missed 
nine times out of ten by a casual read- 
ing. Robinson says, 


‘To become historical-minded is to at- 
tan intellectual and moral majority.” 


Indeed, it is only after reading these 
two great contributions to historical 
literature that one arrives at the deep 
significance of this simply stated fact 
— that to have become historical-minded 
is to have become grown-up intellectually 
and morally. 

* * 


* * 


These True Story pages, which will 
follow in this form, will be devoted 
only to those who have attained that 


‘intellectual and moral majority. Their 
function will be to deal with some of 
the great underlying forces that are 
‘striving to hold this rapidly changing 
civilization together WHILE THOSE 
CHANGES ARE BEING MADE. 
And that function will have little to do 
with the superficial evidence of these 
changes 
clusions for their adjustment. 


* * * * 


For example, to say that every big city 

'in America ought to be “‘scrapped’’— 
that they are all horse-and-buggy cities 
in an automobile age—is true in point 
of fact but superficial in point of con- 
clusion. 


All of our big cities are horse-and- 
buggy cities in an automobile age. 





They ought to be “‘scrapped’’. Yet 
Ito “scrap” them would make chaos 
lof the greater part of America’s eco- 
nomic set-up. 


Or again, to say that in this modern 
age of sex equality the convention of 
marriage has become archaic and ought 
ito be ‘‘scrapped”’ is equally superficial. 


tellectuals and free-minded people. Yet 
those who are historical-minded know 
that any such drastic change in so deep- 
seated a convention would destroy the 
social set-up of a nation almost overnight. 


* * * * 


In this age especially of so many and 
such rapid social and economic changes 
and with such powerful advocates back 
of such changes, it is almost a marvel 
that our entire civilization hasn’t already 
been destroyed. 


Cities are readjusted and re-shaped 
to new conditions, buildings are torn 
down and put up with the rapidity of a 
stage setting; sex breaks its long inhi- 
bition of silence and bursts through to 





the light of print in books and maga- 


Again and again we hear the abolli-| 
tion of marriage advocated by the in- 


| zines; labor in the millions suddenly 


‘becomes powerful with a new aggre- 
gate of wealth; whole sections of Europe 
‘become swallowed up in our melting 
pots—enough social and economic 
‘changes to unsettle a dozen civiliza- 
tions if they had come with such rapid- 
ity in the past. 


or the trigger-minded con- 


And yet we go peacefully on. 


What is it then that acts as our bal- 
ance wheel? What is it that holds us 
together while all these tremendous 
changes are being madeP 


| In this series of pages to follow we 
‘shall go rather deeply into a subject 
which has been fairly well recognized 
|but which somehow has found scant 
place in the historical literature of the 
past. 


That subject will be the part that the 
masses have played in all of the periods 
\of transition and change throughout the 
‘civilizations of history. 


And we think we shall be able to 
show that the very “slowness of the masses 
in accepting these drastic changes,’ about 
which the intellectuals have complained 
so bitterly in all periods, has been the 
very balance-wheel that has carried 
each civilization along whi/e those intel- 
lectuals were making those very changes. 


Here at True Story Magazine we 
have the actual evidence in great cross- 
sections of hundreds of thousands of 
working families and the testimony of 
tens of thousands of letters and manv- 
scripts to draw from. And in the light 
of this testimony there can be no ques- 
tion even toa layman that here, amongst 
our working classes, is your balance- 
wheel, that here is your stabilizing force, 
while all these newand drastic changes 
are finding adjustment. And if this 
hypothesis will hold up, then you may 
credit to your masses one of the great- 
est of contributions to civilization. 
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x n ite a fe | i | = & 
3 | | 4 . iz x S 
(lg) 4 | 2 | 38% ar 3 LZ lsgi® | ga, | 4 He ¢|3 4@ 
| 3, - =} 8 ; ; Ud] hl 3 = 2 s 
Tacoma, Wash., Jan. 14.—Herbert | Make and Model | >” Fy | » |S ,! re) les =. —- = ae jm | sh” ia 8 | 2 3s) | 2 
G. Schreiber, who has just been re- rt = | w4igea) se efis 2° 3 Saeln | Se™ | oF | = | = |2 o 
elected president zu = | gs i|fe| a2 Sale 3 issié Ree | 2 ie\s 5s |&8 s 
of the Tacoma “4 == a a'< = s |O% 15 Os Me as LZ\9 jm |0 2 
Automobile Deal-| Auburn 6-85 3255 120 | Lye | V | Yes I 6 | 27x4% | 185 | *5.16 , 66 ‘ehiom 141. xo 7 
t ue 35 5f 4 24% ¢ 5.16 | 19.8 654 3400 *Alum 4 , Sch 
iS dian aoa | Auburn oes 3510 125 Lyc [ V | Yes L 8 27%,x45 246 *5.15 | 26.4 9373300 *Alum 5 , Pur AC | Sch 
erations { | Auburn 125 3908 130 Lyc V | Yes L 8 314x4', | 299 *5.25 33.8 | 1253600 *Alum 5 : 
j io for the; aus al “ 9 Pur AC ; Sch 
| org a nization’s ustin Bantam 1000 75 Own L 4 21-5x3 
1930 motor trans-, Blackhawk 6 4320 127'2| Own | V | Bish-Bab O 3%. x4! 2415) 5.0 27.3 ( e 
- | 2 i 8 - 5. “ 85731 x 
| portation show.to' Blackhawk 8 4185 1271, Own | V | Bish-Bab I 3 xas soas| ose | vi 50 |" Alum 7 Wal AC; Zen AM 
be held February t ! 2| , 5 9.5 28.8 8873200 *Alum 5 AC |Zen AM 
41-96 in the main Buick 40 ; 3881 118 Own | V | Yes Oo 6 36x45 2575 451 23.4 80',%2800 CI 4 AC AC!Mar AC 
hangar at the Buick 50 and 60 | 4443 124-132 Own | V | Yes O 6 334x5 331.0, 437 , 33.75 98@2800 CI 4 AC AC; Mar AC 
new Pierce county) Cadillae 353 5055 *210 Own V Yes LV 8 33,x4} 353 4.7 36.5 95“ 3000 Y 
ew F i 2 ‘ ) 5 36. os CI 3 | AC Gas ; O 
airpo Xe aa ’ . . . a poh gn tae 5S wn 
icather ean] Cadillac 452 148 Own | V | Yes O 16 3 x4 452.0 5'2 575 165@3400 NCI > AC Gas | Own None 
H.G. Schreiber elected to his first | ae 2500 107 Own | V | Yes Oo 6 | 36x33 194.0 501 263 50@ 2000 CI 3 AC | Car. Ac 
term in August, 1929. At the time Chrysler 77 3770 | *17742! Own | V | Yes L 6 3%_x5 268.4 27.34: 9303200 \|*Alum 7 Pur AC | Str 
of his election the association's; Chryster 70 3435 *16814) Own | V | Yes L 6 3%x5 268.4 27.34: 9393200 *Alum 7, Pur AC | Str On 
membershit was nine. Since then| Chrysler 66 2850 *163'44| Own | V L 6 3'%x4% | 2186 5.0 23.43 68703200 7 AC | 
it more than doubled and now has! Cord Front Drive | 4530 13744! Lyc V 8 3%x4! 5.25 3% 55 * 5 : : 
ninete2n members in good standing. | De Seto 6 5 " —— = = = 2 =6 see Alum we. RE 
Bfuch of the credit for this mem- Soto 6 2645 169 Own | V | Yes L 6|3 x4! 174.9 5.2 21.6 12573600 *Alum 5! Pur AC | Sch ’ 
bership increase is given to| De Soto 8 "163 | Own | V | Yes L | 8 | 2%x¢4 207.7 26.45 72@ Alum 5 | Pur Str ’ 
Schreiber Dodge Six 2900 112 Own | V | Bish-Bab L 6 33,x3%% 208 5.18 273 583000 *Alum 7, Pur AC|Str Han 
alti 1 Dedge Senior 3572 120 | Own | V L 6 343gx44. 2415 55 273 (7893000 *Alum 7 | Pur Yes ; Str Gin 
PY we rene Jan. 14.—Studded with | Dedge Six D D *155%! Own | V L 6 3x4! 189.8 5.2 23.4 614 Alum 4 No No | Str 
bile A gy FA ‘teenty- a "163 | Own | V L 8 2%_x4! 220.77 5.2 265 6% Alum 5 | Yes No | Str 
¢: fourth enrual automobile show | Durant 0 2395 107 Con F L 4 3%3_x4! 152 423 18.2 364 2400 *Alum 13 | Til 
which opens in the Fifth Regimen: | Durant 60 2630 109 Con F | Bish-Bab L 6 | 2%x43 185 5.44 198 4372800 *Alum 4 H-W | Til 
Armory here Saturday. The work} Durant 6-14 2200 *157 _| Con | V | Bish-Bab L 6 3%4x4 199 5.32 25.4 58@3100 *Alum 4;/AC AC j Str AC 
er aan yy by a on yey pe: Durant 6-17 *158°%| Con | V | Bish-Bab_ L 6 3%3gx45 248 5.30 27.34; 7073000 *Alum 7|AC AC | Str Ac 
— , hw Sy be any he ee | Elcar 6-15 2942 _ LT | Lye V | Yes L 6 274x454 | 185 325 19.8 6103000 *Alum 4 Yes Gas | Sch ‘ 
closes it will be transported to the | Elcar 140 and 130 " 135-130 Lyc V Yes L 8 3 5x4) 322 9.25 36.45 1403300 *Alum 5 Pur Gas | Sch ‘ 
vault of the Federal Reserve Bank! Elear 3-95-96 3299 123 Lyc V | Yes L 8 27x45, 246.7 5.25 265 903000 *Alum 5 Gas | Sch ' 
branch Erskine 2900 114 Own | V | Yes L 6 344x414, 2053 5.20 25.4 70@3200 CI 4 Pur Ste | Sch : 
Essex Super Six 119-126 Own ' V L 6 2%, x4! 1604 58 18.15 36 ‘ . 
New Brunswick, N. J., Jan. 14 = = = - = at hen 3 Ste Mar AC 
Fred A. Russell heads the commitiee | Ford A 2336 103's| Own | V L 4 3%x4% «200.5 »=64.22) 24.03) 140072200 , Alum 3 AC |! Zen f 
~ ~~ annual automobile show to) Franklin 145 | 3930 125 Own Bish-Bab O 6 3'4x4% 274 5.3 29.4 87@3000 Alum 7,AC AC | Str ACG 
ye held the week of January 20 to| Franklin 147 4060 132 | Own Bish-Bab O 6 3'ox4%, 274 53 294 8743000 Alum 7 AC St 
a : 2 o : AC | Str AG 
25 in the Sisser Buildin Asso- 7 22 2294 
ciated with Mr. Russell — pol Gardner 156 3330 122 Lyc V | Yes L 6 27x43, 185 5.05 198 70@3500 *Alum 4 Pur Gas ! Sch 
mittee are Nathan Gross. Harry De | Gardner 140 3500 125 Lyc V | Yes L 8 27x43, 2466 5.15 265 903300 *Alum 5 | Pur Gas | Sch AM 
Angelis and Harry Beldon Gardner 150 3890 130 Lyc Vv Yes L 8 3',x4! 2986 5.25 33.8 1263300 *Alum 5 Pur Gas Sch AM 
— _ | Gardner (FWD) 3%x4% 248.0 80% bis 
comes wf = ge aad "eae Graham Std. 6 115 | Own | F | Yes L 6 3x4! 207 541 23.44 6673200 *Alum 1:No ACiDL AC 
Auto Dealers’ Association have de- 1 Graham Spl. 6 115 Own | F Yes L 6 314x4! 224 5.49 25.35 7603400 *Alum 7; AC AC, DL AC 
cided to make a motion picture to| Graham Std. 8 122 | Own | V | Yes L (8 3% x4! 298 5.20 33.80 10073400 *Alum 5 AC AC|DL AC 
be shown at all Jersey City theaters Graham Spl. 8 122 Own V Yes L 8 3%,x4', 298 520 33.80 10073400 *Alum 5 AC AC DL AC 
advertising the coming automobile | Graham Cust. 8 4300 127 Own F Bish-Bab L 8 3%gx4', 322 554 3645 120003200 *Alum 5 AC AC John AC 
show, Frank Galland, manager of | Graham Cust. 8 4405 137 Own F Bish-Bab L 8 34,x4! 322 554 36.45 12073200 *Alum 5 ; 4 : 
the annual Jersey City show, an- ao 4c son AS 
nounces. The story shows what ~ or _ 8 119-126 Own  V L 8 234x4! 213.8 58 24.2 803600 Alum 5 Ste Mar AL 
happens to a man who allows deal- | Hupmobile Ss lil Own | V_ Yes L 6 3'4x4% 2116 48 25.3 7073200 CI 4 Pur Ste Str Han 
ers to know he is in the market for | Hupmobile Cc 3725 121 Own | V Bish-Bab L 8 3 x43, 2686 505 288 10073200 CI 5 Han Gas Str aie 
a new vol y - Rag il photoplay | Hupmobile H *175 Own No L 8 | 3'2x434 365.0, 5.2 39.2 13303400 Alum 5 Ste Str AM 
will be shown during the week start- ' = : z 5 T- 
ing January 24. The show opens | J°"dam Stand. 8 3590 120 | Con V | Bish-Bab L 8 27x43, 246.7 5.1 265 8073000 *Alum 5 Ste AC | Str S 
January 27 Jord’n G. Ninety 8 3600 125 Con V | Pines L 8 3 x4% 2686 5.1 28.9 8573200 *Alum > Ste Ste Str AM 
:, , issel 6-73 3% 274x4" 5 5.15 . S . 
San Francisco, Jan. 14.—Maurice a a a ia —_ V som L 6 s%qxt i = 5.15 — 70 13500 *Alum 4 AC Gas Sch AC 
Chevalier will appear in person at — oa — Own | V | Leech ms . | samen | oe oS | ae soeone Alum 5, AC Gas Sch AC 
the fourteenth annual Pacific auto-| Mésset_8-126 4450 132-139 | Own _V__| Leech L 8 3%x4l, 298 5.35 33.8 12643600 *Alum 5 AC Gas_ Sch Cc 
mobile show here, February 1-8, it! La Salle 4645 *201 Own § V | Yes O 8 3,6x4! 340 4.7 35.1 904 3000 CI ; 
as been ; : : casa aaat eae . ” “—seawe | J JOM. 3 AC Gas Own 
a ee ges on gene A gaa A. Lincoin 5010 136 Own V L 8/3!ox5 384 48 392 90@2800 Alum 5 Own | Str “Us 
my — a entertain with his ot 7 rt oe toe be be 7 2 a | oe 5.25 253 8403400) Alum 9 ;AC AC | Str AC 
Songs and ta oth afternoons and | Marmon 79 3182 120 Own V_- Yes Oo 8 218x4 217 5.50 27.6 8673400 | Alum 5'AC AC | St 
evenings throughout the w re! of _ Marmon Big 8 *202 Own | V Pines L 8 334x4% 3152 550 338 12503400 Alum 3; AC A C Sch ry 
ow s staged under the! m: 34 307 Ww i 5 1ex4%, = 215 5 2: 571s 0! 7 y aA ls 
ee ae at” tae ie exemiaee Marquette ) 3076 114 | Own | V | Ye: L | 6) 3%x4 2128: 52 234 67'!2 #3000 CI 4i{AC AC Mar AC 
Motor Car Dealers’ Association Nash Single, Six 2850 114:,; Own V | Pines L 6 3'sx4*%, 2013 500 23.4 60772800 *Alum 7 AC AC | Car AC 
7 Wie tad. 3 1.8 Nash Twin Ig. 6 3535 118-1284%' Own V Pines L 6 3%,_x4' 242 5.00 27.3 74% 2800 *Alum 7' AC AC i Mar AC 
jvansville, Ind., Jan. —Evans- Nash Twin Ig. 8 4000 24-13: ines 3 314x414 2908.6 5.25 3: it 3 . Aa it ‘ 
ville’s nineteenth annual automobile = a ° — own ees . nae =e cS eee. 
show will be held February 25 to Oakland V-8 Own | V | Yes H 8 31:xX3% 251.0 5.10 85% CI 3 'AC AC Mar AC 
March L, inclusive, in the Memorial Oldsmobile 2930 113'2} Own | V i, 6 34X44, 1975 52 244 62@3000 ' CI 4,AC AC|8ch AG 
jliseum by the vansville Auto- ack: 26-733 *4965 |15 ‘ . 8. 34,x5 3: 32.5 32 . 7 , 
mobile Dealers’ Association. Walter Packard 126- 133 4265 127'.-134's' Own | V |: Pines L 5 3 1'6X9 320 32.5 9073200 *Alum 7 Yes Yes Own 
hd A. Schnake. president, has an- Packard 740-745 *4560 140!'.-145's! Own V__ Pines L 8 3'2X5 384.8 39.2 1063200 *Alum 9 Yes Yes | Own 
nounced. Distributor and dealer; Peerless B 125 Own | V | Pines L 8 3% gx4'2 322 5.0 36.4 *Alum 5 Pur AC: Sch AC 
displays will represent twenty-one Peerless C 138 Own § V Pines L 8 33gx4!, 322 5.0 36.4 *Alum > Pur AC! Sch AC 
pat ionally established makes of | Pierce-Arrow 132 132%,! Own | V Yes L 8 33,_x4% 340 5.0 36.45 11543000 *Alum 9 Yes Yes : Str Yes 
—-. a , will feature acces- Pierce-Arrow 125 139 Own | V | Yes L 8 | 3'ex4% 366 5.0 39.2 125%3000 *Alum 9 Yes Yes Yes 
‘ es and service aids Pierce-Arrow 126 144 Own Vv Yes L 8 3!5x5 385 5.0 39.2 13203000 *Alum 9 Yes Yes Tes 
Plymouth 2555 "169 Own | V ‘L | 4 35—x4'4 1754. 46 21.03 4542800 Alum 3 “ 
m . * e f q Cz 
CARRIER BUYS DURANT Pontiac 110 Own | V__ Yes L (6 3x37, 2000 49 263 6073000 Sst 3 ac | te 
PITTSBURGH FRANCHISE) Reo 15 3280 | 115. Con | V | Yes L (6 3x4 2147 55 273 6042800 *Alum 7 AC Sch Un 
a oe Reo 20 120 Own | V | Yes L 6 3%gx5 268.3 5.3 27.3 80% 3200 Alum 7 Han Sch Un 
Detroit, Jan. —With the com-' Ree 25 124 Own | V | Yes L 6 3% 8x5 268.3 5.3 27.3 80% 3200 Alum 7 Han Se 
wer yo ges A of the factory and of | Roosevelt 2950 *172 Own | V | Yes L 8 234x4', 2019 5.25 24.2 72% 3200 Alum 7 pg = 
. oo Sees Ruxton Fr.Wh.Dr. 4000 130 Own | V | Ye: L (8 3 x43, 268.6 5.09 288 10073200 *Alum 5 Pur AC Zen AM 
chise for Pitts- | Studebaker Dict. 6) 3085 115 Own V Yes L 6 3%x4's 2214 48 27.0 68% 3200 CI 4 Pur AC) Str 
burgh and the, Studebaker Dict. 8 3085 115 | Own | V ; Yes L 8 3,%x33, 2210 50 30.0 703200 *Alum 9 Pur AC Str AM 
surrounding ter- Studebaker Com. 6 3410 120 | Own | V | Yes L 6 3%x45g 2483 48 273 7573000 CI 4 Han AC |! Str 
ced de = Studebaker Com. 8 3440 _ 120 | Own | V | Pines L 8 3,4x4', 250 5.1 30.0 8043600 *Alum 9 Han AC Str AM 
‘  . 9Y | Studebaker Pres. 8'*4200 125-135 Own § V | Pines L 8 3'4x43, 337 5.05 39.2 11543200 *Alum 5 ‘ : 
the Evans Motors, Stutz 4718 134! 145 O; x " 21 1 29° e Or 2¢ 5 224 ‘ Han AC Str AM 
Inc. has been | > - 7 2-145 wns C Yes O 8 3'4x4 322 5.25 36.5 80% 3300 *Alum 9 Wal Gas Zen AM 
purchase out-' Viking Eight 3650 125 Own | V | Yes H 8 33gx3% 259.5. 5.1 36.5 80% 3200 CI 3 Ow 
ment by D. Fi SS a : we 2° 120 
Carrier. who has Windsor 6-69 3195 120 Con V | Yes L 6 27x43, 185 4.78 198 47.5%2600 *Alum 4!'AC Str 
been for thirteen Windsor 6-72 2930 120 Con V | Yes L 6 3%,x4 215 4.94 27.3 66% 3200 *Alum 7:Ac Str 
years an automo-| Windsor 6-77 2930 | 120 Con V | Yes L 6 3%,x4 215 4.94 273 6673200 *Alum 7 ,AC Str 
ae ’ bile dealer in: Windsor 8-85 2600 125 Con V | Yes L 8 3 x43, 269 5.0 28.8 88703200 *Alum 5 AC GaS Str AM 
D. F. Carrier 4 o | lidaysburg,' Windsor 8-92 3600 | 125 | Con | V | Yes L 8 3 x43, 269 5.0 288 8843200 *Alum 5: AC GasiStr AM 
as ie daedeeeien of ehh eee 2412 103%! Own | V L 4 3%x4% 145.7 54 156 4043200 *Alum 3 | Tit 
Ser. Gerries in Ue tele owner, bears) Ct 2675 110 | Own | V | Var L 6 3%x3% 193 56 25.3 6573400 CI 4 Til | Til . Ta 
the name Carrier Motor Company, | Willys-Knt. 66-B 3934 120 Own | V K 6 3%x4% 255 55 273 8203200 *Alum 7 Ski Til | Ti Ti 
and is to occupy the place of busi- Willys-Knt. 70-B 3015 '112'.-115 Own V Var K 6 2!3x43, 177.9 5.5 20.7 53 7 3000 Alum 7 Sk 7 . - 
ness that Evans Motors had at oe. ; Ski Til | Til Til 
5710 and 5712 Penn Ave., in the! —- _ 
East Liberty district. ABBREVIATIONS AC, AC Spark Plug Company Ski, Cluteh—Borg. Borg & Beck: Br-L, Brown- Spring Shackl T T 
George M. Evans. operating under | _ Skinner > ' Lipe Rock, Rockford Machine Russ, Shackle oe si cryem. rryon Spring 
the name Evans Motors. Inc., re-!| Wheel Base--*Over all length of chassis re Seas: AC. AC Spark Plug Com- _ Russel , _Sil 3 sory tg B — block; 
mains a Durant dealer in Pitts- instead of wheel base Warees “Til, ‘Susaere. oe eee oo Detroit pW : ar ae eee “Aiomite ack ae a ge 
burgh, using as his main place of| Engine Make-—Con, Continental; Lye, Gasineniiies tah bata ‘Modides: . Gar Maclosine eatin atatine dolar ae eal Pg on Bilur chassis aR: 
business for the present the build- | Lycoming Stromberg; Til. Tillotson: Mar. Marvel: Universals—Un P, Universal Products Com- eincinitibits 
ing in New Kensington that has} fan Belt Type-—V, V-type; F, flat; C, cone.| John, Johnson; Car, Carter; DL, De- pany. Spic, Spicer Mig. Corporation: | REQ HAS THIR tGES 
beea for some time the largest of | Thermostat—-Bish-Bab, Bishop & Bab- | tcoit Lubricator: Zen, Zenith adh Mechanics Muchine Cie, Cleve- 4 AS Be 
his branch salesrooms. sock; Leech, Leech Fulton; Pines, Pines | Air Cleaner—AC, AC Spark Plug Com- | posr Axle—-Col, Columbia:. Sal, Salisbury ; me N ITs HISTORY 
Operating under the Carrier Mo- winiertront | pany; AM. Air Maze; Un, United; Han, | “Clar, Clark Equipment ‘Company; Tim, | eerows. Jan. 14.—-Shipments . of 
tor Company there are now thirty- | Valve Artongoment L, L head; H, hori- oe : Se »tson 4 Timken the Reo Motor Car Company in 1929 
seven Durant dealers in a territory | zontal; O overhead; K, sleeve valve _. bo Srtre tink, Link Belt; Tex, | Brakes—H, Hyagrautic; M, Mechanical amounted to 35,665 cars and trucks, 
comprising nine counties in Penn- | "item Materiat—*Alum, aluminum with | whit Whitney Chain; Diem, Diamond | aan a eee ae compared with 47,170 unis: Ss 
sylvania. Of these dealers thirty- inver struts; Alum. sluminum alloy; C1, | Chain , d PR oa ation. aE aS re am 1928, according to announcement te- 
three are outside of Pittsburgh : { oO : : Ignitiem, Generator and Starter—Aut-L, Company; Gem, Gemmer; Sag, Saginaw day by the company. This, was the 
Zh and | gia eurifier—Pur, Purolator: Wal, Wall Auto-Lit [ : M o. BAGS 
a deemnagialee debmenion. | O®, Resitier—Suc, Purctater: Wal. Wall; Auto-Lite: Del-R, Delco-Remy NE.| War, Watner third largest year in the history jot 
; Cor ; ty; theas Rear Springs—S, seai-clliptic the company. 
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“OF PRESENT AMERICAN PASSENGER CAR MODELS _ DEALER GET AIDS 
—| IN TRADE SESSION 


| NEW YORK, Jan. 14.—More at- 
tention to the development 
| of good will, more strict adher- 
ldots ’ ence to accepted automotive 
Bijur | 18x5.50 | financing; curtailment of ever- 
Own Bijur 18x6.00 appraisals in granting used car 
Own Bijur | 18x6.50 | allowances, and a quick turnover 
~ | 3.75x26_ of _=these trade-ins; progressive 
. ijur | 31x6.00 | Sales practices, coupled with effi- 
a ier 31x6.00 cient bookkeeping systems, were 
Ow! Al-Z 23x5.50 recommended dealer helps at the 
yes a gsy | recent international trade conter- 
Own Al-Z 19x6.50 | ence held here by the National 
Own Alem 19x7.00 Automobile Chamber of Com- 
Own Alem 19x7.00 merce. 
Own Alem 4.50x20 Manufacturers can aid good will, 
Rub B Al-Z 18x6.00 |C. H. Larson, president of the Auto« 
Rub B Al-Z 18x5.50 |mobile Merchants’ Association of 
Sil B 18x5.50 |New —, city, said, a deal. 
: ers closed territory, thus curbin 
Own Bijur 107.90 | too strenuous competition Gountensh 
Tryon Al-Z 5.00x19 | prompt delivery and fairness mean 
Tryon Al-Z 5.25xi9 (satisfactory relationship  betweer 
Tryon Al-Z 19x5.50 |dealer and customer, he poinied 
wn Al-Z 19x6.00 Out. 
S| Own Al-Z 5.00x19 Insistence upon a nationwide 
Own Al-Z 5 50x18 ‘standard of financing automobile 
’ sales, with a minimum of 30 per 
Tryon Alem = 28x4.75 | cent. of the sales price as a dewn 
Tryon Alem 29x5.00 payment on new cars and 46 per 
Tryon Alem 5.00x28 | cent. on used cars, has brought 
Tryon Alem 5.50x29 (about marked improvement in deale 
- , er finances, Victor L. Brown, presi« 
Belf Alem = 29x5.00 | Gent of the National Association of 
Belf 7.00x30 | Finance Companies, said. 
Belf Alem 29x5.50 To combat the current used car 
Tryon Alem 5.25x19 \ problem, dealers were advised t@ 
Own Alem 5.00x19 | make certain the prospective owner 
is thoroughly “sold” on the new car 
Own Own Al-Z 4.75x19 | before the used car is appraised at 
Gem 7 Al-Z 6.50x19 !all. Then an allowance Sheed upon 
Gem ; Al-Z 6.50x19 national used car averages should 
: = be granted so the dealer is assured 
Ross | S: O-N Alem 5.50x29 (a resale at a profit. After a used 
Gardner 140 Link Del-R *Del-R Borg War-G 3 Spic Ross S § y Alem 5.50x22 car is bought it should be prepared 
Gardner 150 Link Del-R *Del-R Borg War-G 3 Spic Ross 3 -N Alem 6.50x30 | for resale immediately, for the more 
Gardner (FWD) | rapid the turnover, the greater the 


_ dealer's profit, it was shown 
Graham Std. 6 Link Del-R Del-R Long War-G 3 UnP Ross Tryon Al-Z | 5.25x18 


Graham Spl. 6 Link Del-R Del-R Long War-G Un P | Sal Ross 4 re anon WETMORE SEES OUTPUT 


Graham Std. 8 Link Del-R Del-R Long War-G3 UnP | Sal Ross 

Graham Spl. 8 Link Del-R Del-R Long War-G UnP | Sal Ress Rub Al-Z 6.00x18 

Graham Cust. 8 Link Del-R Del-R Long War-G UnP ! Clar ‘2 Ross | Own Bijur 6.50x19 OF 5 185 416 UNITS 

Graham Cust. 8 Link Del-R Del-R Long War-G4 UnP | Clar % Ross Own Bijur | 6.50x19 ? ’ 

Hudson Super 8 Chain Aut-L *Aut-L Own Own 3 Spic | Own '4 Own Alem 5.50x18 | ‘ : 

Hupmobile S Chain Aut-L *Aut-L Borg. Detr 3 MM §s Sal *% Tryon Alem | 29x5.25 (Continued from page 1) 

Hupmobile C Chain Aut-L *Aut-L Long § Detr 3 UnP Own '!, Own Alem ! 31x6.00 dais 

S , ry r turing industry. As long as -opl 

Hupmobile H Aut-L *Aut-L Long § Detr 3 UnP Own'!, Own Alem 6.5019 lime homes and Heng children, 
O-N Alem 5.50x28 | whose children also come in a never- 


Jordan Standard 8 Chain Aut-L *Aut-L Long War-G: Cle Col ', ; 4 Y 
Jordan Grt. Ninety 8 | Chain Aut-L *Aut-L Long War-G Cle | Col % O-N Alem _6.00x30 | €Mding progression and multiplica- 
} tion, the number of homes that 


Kissel 6-73 Link Del-R *Del-R Borg War-G MM _ Col Rub B Alem 6.00x30 , will demand pianos for thei: enter- 

Kissel 8-95 Link Del-R *Del-R Borg War-G MM Col ', Ross Rub B Alem 6.00x30 | tainment and automobiles for theig 

Kisse} 8-126 Link Del-R *Del-R Borg . War-G MM _ Tim 'z Ross | Rub B Alem 7.00x30 ee and gg wil) 

| grow wi increasing rapidity.” 

La Salle 340 Chain Del-R | Del-R Own Own 3 Spic Own, 5 - Own Own Alem 6.50x19 © “Nufsed” about fhis , saturation 

Lincoln Chain Dei-R Del-R Own § Own 3 Svic Tim F 58 -ndix Own Own Alem 6.75x32 | bugaboo that always bobs up when 
69 : 9 *Del. k ae ‘ - 1g as " *Al-Z 29x5.! | the automobile business shows 3 

Marmen . Diam Del R *Del-R Ro . War G Spic Sal ir ax Ross Rub B Al Z 2 5.50 let-up. Let’s get back to facts. Last 

Marmon 79 Diam Del-R Del-R Rock Mun 3 Spic Sal '% § Ross Rub B Al-Z 31x6.00 | Wears 5.700 000 estimated output in 

Marmon Big 8 Diam Del-R Del-R Rock War-G Spic Sal % f Ross Rub B *Al-Z 31x5.50 |; elanlions , 

Marquette 30 Link Del-R Del-R Own Own 3 Own Own !2 Js M Sag 


: | my opinion is only a temporary high 

Tryon Al-Z 28x5.25_ | water mark that perhaps in menths 
Nash Single Six Aut-L *Aut-L Borg Own 3 Fab Own ‘x s Ross 
Nash Twin Ig. 6 *Aut-L *Aut-L Borg Own 3 *Own Own!» :. Bendix Gem 


Trvo Al 5.00x29 | rather than in years to come will 

aa Silur +5, seems be obliterated by a higher tide of 
Nash Twin I¢. 8% *Aut-L '*Aut-L Borg | Own 3 *Own Own !, j Bendix Gem 
Oakland V-8 Del-R Del-R 3 i, Al H Sag 


Gon Bijur | 650x3! ; automobile production and distri- 
Oldsmobile Var Del-R Del-R Borg | Mun 3 UnP | Own % . Own Sag 


bution. In the meantime, let us see 
Tryon 550x2g | what the Grand Old Dope in the 
Trvon Alem 5.25x2g | adjoining table tell us. 

: = Incidentally, always bear in mind 
Packard 726-733 Chain NE *Dyn Own | Own 4 Own § Own !2 Own Own | Own Cen 6.00x20 | that satisfactory growth in business 
Packard 740-745 Chain NE ,*Dyn Own Own 4 Own Own ‘x Own Own Own Cen 700x198 \is more reasonably based on aver- 
Peerless B Link Aut-L *Aut-L Rock |*War-G Spic Sal % 5 Bendix Ross | Rub Alem 6.00x31 |ages than on mere comparative 
Peerless C Link Aut-L *Aut-L Rock |*War-G Spic Sal !2' 4.45 Bendix Ross | Rub Alem 6.5@x3]_, SPurts and slumps from one year te 
Pierce-Arrow 132 Chain Del-R  Del-R Long Own 4 Spic Own 's | 442 Bendix Gem | Faf 650x19 | #nother. Economists, by the way, telj 
Pierce-Arrow 125 Chain Del-R Del-R Long Own 4 Spic Own !, 442 Bendix Gem | 
Pierce-Arrow 126 Chain Del-R Del-R Long | Own 4 Spic Own ‘x 442 Bendix Gem | 
Plymouth Cel Del-R Del-R Rock Own 3 Own Own '!2 4.3 War 
Pontiac Chain Del-R  Del-R Own Own 3 MM Own '!, 4.42 Sag 


Be us that an annual gain in the vol- 
Faf | 7.00%18 | ume of business of 3 per cont. over 
Faf 7.00x18 | that of the preceding year should 
Tryon Al-Z 4.75x19 | constitute a normal expectation, yet 
Tryon Al-Z 5.00x29 (in this wonderful, fast-growing in- 

Reo 15 Link Del-R Del-R Borg War-G 3 Spic Sal '2 4.45 Ross | 

Reo 20 Chain Del-R  Del-R Russ | Own 3 Spic Own !: 4.07 Ross ! 

Ree 25 Chain Del-R Del-R Long Own 3 Spic Own'!., 4.42 Ross 

Roosevelt Diam Del-R *Del-R Long War 3 Spic Sal }!, 4.9 Ross 

Ruxton (Fr. Wh. -) | Link Aut-L . Aut-L Long | Own 3 Own Own 4.25 Gem | 


P | Gustry of ours the table tells us that 
Rub B Al-Z 30x6.00 | in the pon Ha ‘tour years the an- 
Rub Al-Z 6.00x18 | nual growth has averaged 7.4 per 
Rub Al-Z 6.50x18 ' cent 
Tryon Al-Z 29x5.00 A continuation of this average 
Own Alem 31x6.00 74 per cent. increase over last 
Studebaker Dict. 6 Whit Del-R  Del-R Long | War-G3 Spic Own’ 4.78 ; Ross | Own Alem | 550x19 | YSinese"e 10 Tale ws = 
Studebaker Dict. Var Del-R Del-R Long | War-G 3 Spic Own !2 5.11 i? Ress Own Alem 5.50x19 ander present temporary condi- 
Studebaker Com. 6 Whit Del-R Del-R Long War-G 3 Spic Own’, 3.91 ndir Ross Faf Al-Z 5.50x19 tions could hardly be expected this 
Studebaker Com. Var Del-R Del-R' Long | War-G 3 Spic Own '!, 4.7 . < Ross Faf Al-Z 5.50x19 year, so We may better go back to 
Studebaker Pres. Var Del-R | Del-R Long Own 3 Spic ms 4.31 ix Ross Faf Al-Z *6.00x20 the previous four years «average 
Stutz M Link Del-R  Del-R_ Borg |i*Detr 4 MM_ Tim '!, 45 Gem Own Bijur | 32x7.00 | %@in of 12.8 per cent. over the pre- 
: - ceding four years average in rea- 
Viking Eight Whit Del-R__Del-R Borg | Mun 3 MM 4.63 ond? Sag Tryon Alem 6.00x30 sonably estimating the likely pre- 
Windsor 6-69 Chain Aut-L Aut-L Borg | War-G 3 MM ,| 49 Ross Own Alem | 29x5.25 | duction. A 12.8 per cent. increase 
Windsor 6-72 Link Del-R *Del-R Borg War-G 3 MM 49 Ross 
Windsor 6-77 Link Del-R *Del-R Borg *War-G 3 MM 4 4.9 Ross 
Windsor 8-85 Link Del-R *Del-R Borg War-G 3 MM Vn 4.63 Ross 
Windsor 8-92 Link Del-R  Del-R Borg |*War-G MM 1% 3.9 Ross | 
Whippet Four Aut-L “Aut-L Borg Own 3 MM Own 455 Bendix Own 
Willys Six Var Aut-L "*Aut-L Borg Own 3 MM =§ Own? 4.09 Bendix Own 
Willys-Knight 66-B Var NE *NE Rock | Own 3 MM Own '!, 4.6 Bendix Ross 
Willys-Knight 70-B Link Aut-L *Aut-L Rock | Own 3 
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Make and Model 


Gear Set 
and Speeds | 
(Universals 


| 
| 


|| Ignition 
Spring 
Shackles 


||System 

‘sell 
Rear 
Chassis 
Lubric 


& & | Springs 


haku 6- 85 


. | Front End 


mm 


*Del- R Long"! War-G4 UnP 
Auburn 8-95 *Del-R Long War-G4 UnP 
Auburn 125 *Del-R Long | |Detr 4 UnP 
Austin Bantam 3 


Blackhawk 6 i Del-R_ Del-R Borg |*Detr 
Blackhawk 8 j Del-R Del-R Borg |*Detr 
Buick 40 c Del-R | Del-R Own Own 
-Baick 50 and 60 | c Del-R_ Del-R Own § Own 


Dhdillac 353 Del-R_ Del-R Own | Own 
‘@adillac 452 Chain Del-R Del-R Own | Own 
Chevrolet Del-R *Del-R Own | Own 
Chrysler 77 Chain Del-R Del-R Own Own 
Chrysler 70 Del-R Chain Del-R Own Own 
Chrysler 66 Chain Del-R Del-R Own | Own UnP 

Cerd Frent Driv Link Del-R Del-R_ Long | Detr ; UnP ' Gem 
Be Sote 6 Chain NE *NE Borg | Own UP m 7 War 
‘De Soto 8 Chain NE NE Borg | Own 
Dodge Six Chain NE *NE Borg | Own 
Dodge Senior Chain NE *NE Borg Own 
Dodge Six D D Chain NE NE Borg! Own 
Dodge & Chain NE NE Borg | Own 
Durant 40 Chain Aut-L *Aut-L Own | Own 
Durant 60 Chain Aut-L *Aut-L Own | Own Spic 2 © Own 
Durant 614 Chain Aut-L Aut-L Borg | Own Spic mM Own 
Durant 617 Chain Aut-L Aut-L Borg | War-G 4 Spic M4 3.7 Own 
Elear 6-75 Link Del-R *Del-R Long War-G 3 Spic 2 Ross 
Elear 140 and 130 Link Del-R Del-R Long *War-G 4 Spic ‘ ly Ross 
Elear 8-95-96 Link Del-R *Del-R Long *§War-G 3 Spic ly Ross 
Erskine Six Whit Del-R *Del-R Long War-G 3 Spic My 7 c Ross 
Essex Super Six Chain Aut-L ‘*Aut-I Own Own 3 Spic 1 : Gem 


Ferd A Cel Own *Own Own Own 3 Own 
Franklin 145 Ram Del-R *Del-R Br-L Detr 4 Spic 
Franklin 147 Ram Del-R *Del-R Br-L *War-G 3 Spic 


Gardner 136 Link Del-R *Del-R Borg *War-G Spic 
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UnP 
UnP Gem | 
Own Sag | 
Own Sag | 
Spic mm 4 5. i Own 
Spi m % 39 Own 
Own yn Own 
UnP m i, 3. Ross | 
UnP mM *2 Ross 
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; } over the preceding four vyezrs 

Own Alem 29x55 average would give us a 193 eut- 
Own Alem = 29x5.50 | put of 5,185,000, and come closer 
Own Alem 31x600 | to probability. It would mean a 
Own Alem 31x6.50 drop of 514,584, or 8.1 per cent., 
Tryon Alem 4.75x28 from Be Ree eens i 
Tryon Alem 5.00x29 duction of cars and trucks in 1929. 
jg eiter 6 ers This, in a word, is the G. O. L com 
° oo . we O20 7 € < > hie 
MM Own’ 489 Bendix Own Tryon Alem | 5.50x29 | ]o°” US po he eer a woak Wan 
2 | Jiever. My own guess for 1930, by 
—_ M. Cox. Dodge dealer. J. R. Corn- | bins Company, Hupmobile distrib- |NORTHERN PACIFIC TO HAVE | the way, if, by chance. it would = 
—|DEALER | well, for the past five years with | utor. Mauro came here from De- TRUCK FREIGHT SERVICE | ‘€rest any readers, is a 20 per cent. 


prmorepeneenn. 


Grop from 1929 sales in the first 


the distributorship in Los Angeles. | troit, visiting Sa]t Lake City, Denver Deleth. Mian. Jan. 14~Same for cater & ak mer Send, Saline ont 


will be the local manager. and San Francisco en route on his ‘ | ¢ 

DOIN S first tour through the territory he the operation of motor truck freigh:| in the second quarter, an even split 

; — Minneapolis, Minn., Jan. 14.—The | Will supervise. He was formerly dis- | service along its line between Du-/in the third quarter and # 20 per 
Barnes-Barry Chevrolet Company. trict sales manager for the North- | juth. St. Pau) and Minneapolis py | cent. gain over that abnormal] and 

Long Beach, Cal., Jan. 14.—,north side retail distributor of west territory. the N . a Sy me ~~ “~~ | awful slump in the last quarter of 
Thompson de Jarnette Company, Chevrolet automobiles, has been | the Northern Pacific Railroad Com- | 1929—a year, however, that just the 
1 Brothers’ distributor, has Opened at 1401 West Broadway. Middletown, Conn.. Jan. 14—'The| Pany have been announced in Du-; same was a record breaker and set 
- ‘Dodge coppers ae. ce as ack Brothers of Port- |]Juth. The trucks to be used by the | 2 2€W high water mark in the motor 
; taken‘ over the Long Beach retail pos Anveles. Jan. 14—John F.| !t™ Of Jackson Brothers of Por | sectete: Seaniitts obi : \¢ ‘ar industry—and a wind up of the 
*Gealership for Dodge automobiles. Mauro, newly appointed district land. a suburb of this city, has) Northern Pacific along this line wi)! | year with a total output of 5,185,416 
The branch will be located at 20th sales manager for the Hupp Motor | been given the loca) dealership for | not engage In common Carrier ser- | as indicated by the law of average 
and American Avenues, in the Car Corporation, recently conferred | Plymouth. Lawrence H. Jacksor is | vice, but will be used ‘o augment} and the grand old dope of past per- 
building formerly occupied by Fred with executives of the Greer-Rob- | president of the concern. its steam railroad service ! fermances, both old friends of wine, 
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New Jackomat Lifts Car 
When Operated From Seat 


wE 
rf 


ae 


BRE RSte ty 


JACKOMAT extended in 


of 


JACKOMAT 


SEL my 


matic 


in riding position 


ck to be mounted dire 
rear and oo in the front. 
The Jackomat 
with three points, one for each 
Pressure on the pedal causes 
Sv that its base touches the 


dves not have to leave the seat. 


position to 


JACK CORPORATION of New 


is hydraulically 


ground 
automatically returns to position and locks itself, 


lift wheel—viewed from rear 
car 


i 


ay 


viewed from front of rear axle 


York city has an auto- 
ctly on the axle, two jacks in the 


operated; driver controls switch 


jack. 


jack to be unlocked and to swing 
and then raises the axle. It 
so that the driver 


Well constructed and claimed to be made with provision for every 


possible 


Smaller Edition of 


Moto-Vox Now Out: 


the Moto 
known 


SMALLER edition of 
“~" Vox warning signal, 
the standard model, 
veloped by Moto Meter Gauge and 
Equipment Corporation and will be 


cause 


as! 
has been de- | operates on the same principles and | 2%Ce. 


of failure 


In overall appearance, the new 
signal resembles the first Moto Vox, 
with its black base and chromium 
plated tacing And, 
type, the standard is designed for 
‘suspension from the headlight cross- 
bar or the license bracket. 

Mechanically, the new Moto Vox 


is a duplicate of the Premier model 
| except that the new signal has a 


' Fafnir Shackle Now 


like the first |® 


placed on the market within a short | diameter of 5% inches as compared | 


time to supplement sales of the 
larger size, which has been in use 
for approximately one year. 


with 6% inches of the larger model. 
The design of the front plate, how- 
ever, has been changed. 


' 
| 


\ 


Made for Ford “A” Cars 


ALL BEARING spring shackles, 
which heretofore have been 

available for higher priced cars, are 
now being manufactured as replace- 
ments for the Model A Ford, accord- 
ing to announcement by the Fafnir 
Bearing Company of New Britain, 
Conn 

The Fafnir company also an- 
nounces the production of this type 
of spring shackle for the Lincoln 
and the new 1930 Buick 

With the new shackles it is pos- 
sible to equip a model A Ford com- 
plete, at a cost of $9.75 per set, by 
the installation of four shackles be- 
cause of the Ford construction of 
spring suspension with the cross type 
of springs which eliminates spring 
hinge ends 


G. E. Announces New 
Automatic Weld Feed 


THE General 


announces 


Electric Company 
an improved feeding 
device on its automatic welding 
head to meet advances in the art 
of automatic welding which call for 
an increased use of high welding 
speeds requiring heavier welding 
currents and larger sizes of electrode 
wire than heretofore ordinarily used 

This improvement consists of the 
addtion of geared drive to what 
was formerly the idler roller in the 
feeding mechanism. In this way the 
large sizes of wire, which are stiff 
and hard to feed without excessive 
pressure on the driving rolls, are 
positively fed without slippage. at a 
regular rate and with only a mod- 
erate pressure between the driving 
rolls. 

This device also extends the uses 
for automatic welding by making it 
now possible to use curved nozzles 
so as to reach into otherwise in- 
accessible places, and to weld in ab- 
normal positions. Such cases were 
formerly considered impractical if 
not impossible on account of the 
difficulty of conforming the heavier 
wires to any other shape than their 
natural curvature as they come from 
the reel. 

For the majority of applications 
the present practice in automatic 
welding requires electrode sizes 
from 4% to % inch diameter. The 
improved drive roll gears furnished 
on heads for these normal applica- 
tions will accommodate any size 
wire from % to % inch diameter 
without changing gears. Below ‘zg 
inch the gears are not needed, and 
it is only necessary to remove one 
gear—that on the drive roll shaft. 
Sufficient pressure can then be ob- 
tained for these small sizes of wire 
by screwing down the adjustment 
on the binding roll 


New U. S. Royal Tire 
Heavy Duty Models 


[ NTRODUCTION of a new 1930 
line of United States Royal 
heavy service tires is announced as 
of today by the United States Rub- 
ber Company, Detroit’s only tire 
manufacturer. The new line com- 
prises a wide range of high pres- 
sure and balloon tires to meet every 
need of®the commercial transpor- 
tation field. 

At the same time the company | 
also announces the widening of its 
line of solid industrial tires for use| 
on electric trucks and other interior 
conveyances by the addition of a} 
large number of sizes. | 

The tread design of the heavy 
service tire consists of a central rib, 
flanked on each side by rows ol 
large, sturdy blocks The outside 
rows of blocks are further strength- 
ened by heavy buttresses of rubber | 
at the tread shoulder 

Advantages claimed for the new | 
tire over last year’s line include | 
deeper tread grooves to increase the | 
non-skid life of the tire; greater | 
uniformity of tread wear—no cup- | 
ping; wider tread _ for increased 
mileage, traction and safety; easier | 
riding and maximum vehicle cush- | 
ioning, due to the deep. tread 
rooves, large air volume and cCar- | 
cass profile; easier rolling, with 
consequent reduction in “drag” and | 
power consumption; better side wall 
protection and improved appear- 
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IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


A Ford cars 


The new Fafnir ball 


Coming Automobile Shows 


® ring spring shackle for Model 


Association, State 
ae Feb. 8-15 
Association Feb. 8-15 
and Seymour Automobile 
Feb. 13-15 
18-25 

Jan. 18-25 
Jan. 30-Feb. 1 
Twenty-third 
Jan. 18-25 
Regiment 
Jan, 11-18 
24-March 1 


Albany, N.Y. 
Armory , 
Allentown, Pa.—Lehigh 
Ansonia, Conn.—Ansonia, Derby, Shelton 
Dealers’ Association, State Armory 
Baltimore, Md.—At Fifth Regiment Armory 
Boston, Mass._-At Mechanics Building 
Bristol, Conn.—-National Guard, Company 
Brooklyn, N. Y¥.—Motor Vehicle Dealers’ 
Regiment Armory 
N. Y.—Automobile 
Armory 
Camden, N. J. , 
Chicago, Ill.—National Automobile Show Jan. 25-Feb. 1 
Cincinanti, O.—Automobile Dealers’ Assoc’n, Music Hall, Jan. 12-18 
Cleveland, O.—Cleveland Automobile Manufacturers and Dealers’ 
Association, Public Auditorium Jan. 25-Feb.1 
Columbus, O. . Jan. 26-Feb. 1 
Cumberland, Md... 
Denver, Col.—At Denver Auditorium 
Des Moines, Ta. 
Detroit, Mich. ....... : 
Duluth, Minn.—Head of 
Armory : 
Enid, Okla.—Farm Machinery ‘and Tractor 
Erie, Pa.—At 12th Street Market Building. 
Evansville, Ind.—Automobile Dealers’ Association, 
19th Annual . 
Harrisburg, Pa. Automotive Trade Assoc’n, 
Hartford, Conn.—At State Armory 
Holyoke, Mass. . 
Huntington, W. Va 
Indianapolis, Ind. 
Jersey City, N. J. 
Salon 
Kansas City, Mo. 
Lawrence, Mass. 
Lexington, Ky. 
Los Angeles, Cal. 


Albany Automobile Dealers’ 


Auto Tr ade 


i. 
Association, 
Association, ‘q 74th 


Buffalo, Dealers’ 


24-March 1 
..Jan,. 18-25 
Association, 
...Feb. 17-22 
.March 12-14 
Jan. 20-25 
Me morial Coliseum, 
Feb. 25; March 1 
Bidg.. Jan. 2 
Jan. 
Feb. 
.. Jan. 
. Feb. 
Armory 
27-Feb. 4 
. 8-15 
. 29-Feb. 1 
; Jan. 14-17 
Association, 
Feb. 22-March 2 
Jan. 18-25 
Feb. 12-15 
Jan. 11-18 
Livestock 
Feb. 1-8 
Stadium, 
Jan. 18-25 
Jan. 20-24 
.Jan. 20-25 
113th. Infantry Armory, 
Jan. 11-18 
Association, Sisser 
Jan. 20-25 
. 29-Feb. 1 
March 16-30 
Ak- -Sar-Ben Coliseum, 
Feb. 17- 22 
Feb. 3-8 
. 20-27 


Jan, 11-18 
Jan. 18-25 
27-Feb. 1 
..Feb. 15-22 
.Jan. 20-25 
.Feb. 1-8 
Jan. 20-23 
Feb. 4-9 
.Feb. 1-8 

: "Feb. 3-8 
and Tr ransportation Pageant, Civic 
25-March 2 

..Feb. 10-16 

11-13 
13-15 
20-25 


the Lakes Automotive “iva 


‘Show 


‘Chry sler 


At Vanity Fair Building 
Automobile Dealers, 
Jan 


Hudson County 


At Steele Garage baer bhi i 
Los Angeles Motor Car Dealers 

Louisville, Ky. 

Mankato, Minn. 

Milwaukee, Wis. Svc thuel 

Minneapolis-St. Paul, Minn. 

Pavilion, Hamline 

Can.—National Eastern Canadian Motor 


Northwest Automobile Show, 


Montreal, Show, 
Montreal, Can.—Garage and Shop Equipment Show 

Nashville, Tenn.—At Hippodrome 
Newark, N. J.—Automobile Trade Assoc iation, 


New Brunswick, Automobile Dealers’ 
Building 
Hew Haven, Conn... 
Nice, France - 
Omaha, Neb. Automobile Trade Association, 
Ottawa, Can.. 
Paterson, N. e ~At Armory. 
Peoria, Ill—Automotive Dealers Association. 
Philadelphia, Pa.—At Commercial Museum 
Pittsburgh, Pa.—At Motor Square Garden 
Portland, Me.—At Exposition Building 
Providence, R. I.—At Cranston Street 
Rochester, N. Y. 
St. Paul- Minneapolis, Minn. 
St. Petersburg, Fla.. 
St. Louis, Mo. ... 
San Francisco, Cal. 
Scranton, Pa. 
Seattle, Wash. “Automobile Show 
Auditorium 
Sheboygan, Wis. 
Spartanburg, S 
Springfield, Ul. 
Springfield, Mass. 
Syracuse, N. Y.-At Armory 
Tacoma, gape 


Armory 


Armory 


Livestock Pavilion, ‘Hamline 


Pac ific “Show, Civic ‘Auditorium. 


.Feb. 

.Jan. 

Association, Pierce County 
Feb 11-16 
Feb. 3-8 
11-18 


Dealers’ 


Toronto, Can. : 

Washington, D. c.— 

Watertown, N. 

Wichita, Kan. 

Wilkes-Barre, Pa.—-At 109th Armory 

York, Pa.—York County Automobile Dealers Augen. Shige 


w, Ship- 
ley Garage Sseeb. 1 
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7] Range of Automotive Stocks: Financial News 


MONDAY, JANUARY 13 5844 28 2.60 Raybestos Manhattan 500 36 35 


NEW YORK STOCK EXCHANGE — sa Rapnelde aprice 2 ae “an e 4 « CAR SALES OUTLOOK 


—Previous 1929 % ic 26 
High “law Div. Sales High Low Close Change : F 3) a. a ws pty "a IN INDIANAPOLIS UP 











rss Advance Rumely ... 5.500 16%, 14's 15 - % q 3.f Stewart-Warner . 1,100 411, 40', 40%, 
223% sass Pgs ‘ = p. Ras, BJ + 3 ’ f Studebaker Co. 6.200 437, 42% 437, — 
ir Reduction ...... 2, see ’ : 

11% 1  .... Ajax Rubber 900 2% 2% 2% 1... 38! » 80 Timkin Detroit Axle 100 te Ne , ee ee eee 
Allis Chalmers 1500 51% 50% 51 + 4, 58’ 3 Timken Roller Bear. 4,600 76% 75%, 76 oo, | Ce 1 ee ee Bae 
—_—naae....  Soueway | ob pe ane Si Bk 3% — 1%) Pace until their ‘stocks hed been 

4 . ‘ y f ry . S. Rubber 2, ‘ 244%, 243 2 1 e P_-SUOCKS 
oe France .... os ane te a 2 dens do Ist pf. 100 49. 49 — rt ioe pero el Magee! a. 
1 6 18: % + 6 427 f ‘ Warner Quinlan .... No sales today . new r o 
Bendix Aviation .... 800 35% 34% 34% 4 673, Westinghouse A.B... 1,000 45% 45% 45% — yo age ng es Fg 
Sone — ee oa oe ak Hs White Motors 100 33% 32% 32% + ond g Bp BH Saeel te 
-Warner , 5: 35: 35% 4 1? ‘ 3.5 j sales y 2 
Briggs Mfg. Go. ... is% 15 15% 4 “ ~ ee eee A ' an NM . «| take on further burden to avoid 
obey — o< ioe ~~ oe | * § e+ oa eee 5 Bie ; ™% 8 ray eat Paso gua 1930 large stocks 
} wes D% 15% 15% 7 o pf. 0 sales today 3 in the v , , 

E. G. Budd Mfg. ... No sales today 88 61%, | Yale & Towne No sales today Pn ha — By eee ak 

Budd Wheel ‘ 10% 10% 10! : E F - A y pecially harasse roughout most 

Bullard 1 4 nd 51% 4 ..+. Yellow Tr. & C. B. 3, 13% 13% 13%—3 + “4s \of last year due to the fact that 

Gateratitas | Treaster seu .. 4 96'2 80 sees GO Pl. ........s00e No sales today cheaper used cars were unusually 

terp: Or. wi2 KX 96 '2 : ' ee ee hard to move This circumstance 
Chicago Pneu. Too.. 23 23 23 : NEW YORK CURB EXCHANGE , - was laid to the availability of good 
Chicago Yellow Cab 27', 27%» 272 sess | gi ints Gee Cees Gene| @ibawh Meine Migh Low \eet| new cars at prices never heard of 
Chrysler Corp. ..... / 36 34% 36 + Bis : a aa fe 320 Ohio Brass B 7370 before, and the lower priced new 
Clark Equipment ... No sales today “—- ry ee ee ee 10 Seiberling Rubber 15 5 |merchandise was credited with hav- 
j 1 5 97 500 io pt 88". 88'» 88° ' 16 §6do pf 76 68 ij ‘ i 
Commercial Credit... ‘ 27'2 265, 27 seus Gen @1 Pies vai ao : $4 Vicheh Tool 20" 20's |ing been the bane of all dealers in 
J... 3 ar 79 78 78 n ana r No sales toda medium priced used cars. Factories, 
Comm’l Invest. Trust 38% 375, 38% 3 500 Cord Corp 12% 12 12 ' DETROIT STOCK EXCHANGE on the other hand, have contended 
do pf. ‘_ No sales today Doehle: D C No sales today 125 Detroit Gasket 21 21 _ | that if a dealer's used car inventory 

Gentinenial Motors. 3: 61, 6 61% 8100 Durant Motor.. 5% 5 5% a nay pe ines fr ae eve | was $50,000. and his monthly turn- 

Cutler-Hamme: ae No sales today Fageol Motor No sales today 1135 Execello Bie 14% over amounted to that total or even 

Du Pont ..... 3, 115 1135, 115 Fedder: No sales today ; 300 Federal Screw 7 36 . half. the stock was not too high 


Eaton Axle & Spring 500 30% 29% 29% 4 Federal Mogul No sales today 190 Hall Lamp 14 There is a tendency in dealer 
Electric Auto-Lite . 843, 84 84', 4 Federal Screw No sales today ro — 5 "aie ‘ ai. yong ges. to take it ther gy 
Electric Stor. Battery 70% 70'% T0', by 100 Fiat 17's 17% 17%s— 'z 4700 Jackson M S 9, 9g —%, in po er cr tenes, as 
Emerson Brant oe “No sales today 1500 Ford Cinada... 31% 31 B1Ma— 1e 250 Kermath : jas the ¢ at the beginning of 
Evans Auto Load .. 21 21 21 ‘ 500 Ford France 6%. 6% 63% 400 Pittsburgh Forge 13? ‘ cai? and dine 2 Bice gy <p Be 
Federal Motors ... No sales today 500 Ford Lte 11% 11 Litg- %, 1085 Packard 16's 1929, and the day when the cus- 
Pirest S sas Bs. dae A a) ; Pranklin Mig No sales todat 110 Timken — 16 tomer could demand so much for 
restone pennaceen 29% 29% 29%. TTT Gen T & Rub No sales today 941 Universal Products.. 19%. 18% 1f his old car in trade because of 
isk Rubber 3G 34 Hill Limp... Noaales today “Tt Gas 

r : : , , } mp sales ay ne $s ; 

do ist ve 1 19% 18% ; Hennes No sales today ILLINOIS MOTORISTS’ GAS. passed, for the present at least. 
o Ist pf. . : 3% 13% Seod Rubber io sales today BILL $200,000.00 A YEAR ,, 1 Hus sales in 1930 here hinge upon 
Gabriel Snubber ... No sales today India Tire No sales today —_ a pip ai = the ability of dealers to keep their 
General Electric .... 3,500 246% 24314, 246% 4 Isotta Fras No sales today Springfie:d, Ill, Jan. 14-Owners ysed cars moving. No doubt the 


Gardner Motor No sales today — a SS oe of automobiles and trucks in Illi- situation will evolve into a bargain 
General Motors 39%, 39 3975 + MeQuas Norris No sales today nois spend about $200,000,000 a year ¢f@ for the used car buyer, but until 
do 7s pf. 119% 119% 119% . Midland Steel No sales today for gasol Th % s . some means of reducing used car 
Glidden Co. 33 33 33 _ Nat Rub Mach No sales today octane is estimate was made stocks without too great financial 
TY > 101 100', 100°, F 500 at erage A og a * _ + today by Leo H. Lowe, state direc- | losses is found new car sales are 
Goodrich : 48 43 «#43 — ¥ Winter." —_No sales today tor of trade and commerce, upon 80ing to trail the registration it « 
do pf. a ’ No sales today ~ Ry hE 4 pee information compiled by the newly + eee 
x: plc essiestetay mee fm Mo sales today | tion headed by Walter 2iller. Ror} . 
‘ Ss = a) Safe T Stat © sales today 4 DY aiter Miller. or 
Graham-Paige Motr. 10', 9% 10 400 Seiberling 15'2 14% 15'2-1's October the division checked a total the $225,000 annual appropriation 
Hayes Body . 1,100 8 1% 8 270 erates With |... No sales today. 2! 77.314,280 gallons of gasoline. Mr. authorized by the Legislature for 
Houdaille-Hershey . 2.100 20 19% 20 2100 Stutz Motor 2% 2% 2% Miller estimated the average month-| state oil inspection 
Hudson Motor Car.. 5,200 57 5514 57 500 Thermoid Co... 20%, 19% 205s ly consumption of gasoline, how- There are forty-five field inspec- 
Hupp Motor Car 2500 23% 23 23% — Prod on o— po td ever. runs close to 80,000,000 gallons, tors at work inspecting gasoline and 
Indian Motocycle ... 1300 6% 5% 6 oy osalestoday jor a total of 960,000,000 gallons a’ kerosene. Some of them are at the 
Intercon. Rubber ... 200 «4%, 4% 45, 


200 Tung So! 34 34 34 
Interna. Harvester .. 2500 817% 80% 80% 
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U S Asbestos... No sales today year 4 refineries. including those at Wood 
wetsen ‘oo W... No soles today 1 a om ae fees, at 3 cents a_ River, East. St. Louis, Lawrenceville, 
do pf. 100 14114 141%, 141! = ag oe oe Sie 9'e— ** hundred gallons. total about $27,000 Lockport and Robinson. The ma- 
Johns-Manville _... 3,700 12734 125% 12734 vent TOO NY Nowsis toga, | @ month. or $324,000 a year. This! jority inspect oil shipped in when 
Jordan: Motor Car 1000 2% 91 21 ; OR ae | is about $100.000 a year more than its reaches its destination. 
Aotor + : * * NEW YORK OVER-THE-COUNTER 
Kelly-Springfield ... 900 4% 43, 4% wat Div Bid Asked | , 
do 6s pf. 10 36 36 8636 + 6 Am Hard Rubber......... 58', 62 | 
do 8s pf. No sales today 8 Dixon (J) Crucible 165 172 | TOMOTIVE DIVIDENDS 
Kelsey-Hayes Wheel 2,100 23% 23 23 DE aah ~ 9 ~ heeeeeneen 
’ i o p 


. — & Tire. P Rs 2 : 4 8'. + Eismann Magneto 30 Company Period Dividend Payable Of Record 

=e 2 ‘ : | : 

~ nord a. ; one ee es . 7 ot, SRS aS wees 90 || Allis-Chalmers_.. Quarterly $0.75 Feb. 15 Jan. 24 

Marlin Rockwell 4 2 4 4 al 4 do pt P 25 Budd. E. G.. Manufacturing . Quarterly , Jan. 31 Jan. 10 

aes 2 ‘ ae 4 Spitidorf Beth Elec ; 4 Budd Manufacturing pf. .....Quarterly ‘ Jan. 31 Jan. 10 

Marmon .. é 24 23%, 23%, — Firestone . ‘e Quarterly : Jan. 20 Jan. 15 

Martin Parry No sales today a a Firestone 6% pf. Quarterly Mar Feb. 15 
—. pa sae = a? a men tow bs '|| General Motors 6% ..... Quarterly , Feb. Jan 
ilier Ru T 2 2 42 350 Allied Motor Ind 16% 16" 162, || General Motors 6% . Quarterly : Feb. Jan. 
Moon Motors . 4% 4%, 4% 100 Allied Products 37 37 General Motors 7% » oon Quarterly By Feb. Jan. 
Dec 
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Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 








Chrysler 
Erskine 
Gardner 
Graham 
Hupmobile 
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Cadillac 
— wiChevrolet 
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2500 Bendix Aviation 35% : 3545 
Dec. 26 
500 Houdaille Hershey A 22'2 2:3 22 
eens ‘ Jan. 
2), Omnibus Corp. iat 3% 31, 3), ¥ 150 Pines Winterfront 42 42 Packard Motor Car Quarterly 2 Mar. 
5% ... Peerless Motor Car. 3: 85, 6% 8% 2%, Sales High Low Last|| Westinghouse E. & M Quarterly 2 Jan. 31 Dec. 3) 
OPERATION OF MONTREAL- 
s'goane tsk"thsscesy CUMULATIVE NEW PASSENGER CAR REGISTRATION TABLE, DECEMBER, 1929 
New York city and Montreal wil} 
treal. according to a statement au- 
pany. Since last May this operation N. Jersey 


Moto Meter G ; 5 5 5 ; 4 350 Auburn Anto 190 185 190 Goodyear Quarterly ‘ Feb. 
Jan. 
Motor Whee) Corp. . 28's 28% 28% 4 5150 Borg-Warner * 36 ; 6 International Harvester Quarterly j 4 Jan 
Mullins Mfg 2 17% 17%, «17% s 300 Chi Yellow Cab 28 ; 28 Johns- Manville Quarterly 4 Jan. 
8 Jan 
Nash Motors . = ahi r 547s 53'g 54)5 y 250 Modine lle 5 51! Lakey Quarterly 2! Jan Jan 
Norwalk T. & R.... No sales today 450 Muskegon M S 1644 162. || Mullins pf Quarterly Feb. 
: 100 Wayne Pump pf 29 { 29 Feb 
221, 2.50 Otis Stee! ... 7 32% 32'2 32% F - - - Thompson Products pf. Quarterly By Mar. Feb 
‘ ee : 911, 911 9114, 20 Akron Rubber 5's (5's) (5 Westinghouse E. & M. pf.....Quarterly 2 Jan. 15 Dec. 3 
18 .... Pierce-Arrow a 21% 21! 21% a Se Gentral Alley uf... lets “ p Q : a ec. 31 
Montreal, Jan. 14. Seeman | 
tomorrow the operation of the 
be conducted by the Champiain 
Coach Lines, Inc.. and the Provin- 
thorized by Frederic T. Wood, pres- 
ident of the 5th Avenue Coach | Mlinois | 
has been carried on by the Gray | N. Dakota | 
Line Motor Tours. Inc.. and the Utah l 


Motor Products No sales today 50 Backst-W 32% 32'2 32'2/1 Hupp .. Quarterly ; Feb. 
Dec. :‘ 
Murray Corp. sine j 195, 19% 19% 4+ & 1150 Cord Corp 12% 14 12'«|| Kelsey Hayes Wheel pf. Quarterly ‘ Feb. 
Jan 
do pt Sa No saies today 100 Noblitt Sparks . 49% 7, 497./| Nash . Quarterly , Feb 
13 1 Packard Motor Car. . 16 15% 15% , CLEVELAND STOCK EXCHANGE Westinghouse Air Brake......Quarterly oO Jan. 31 Dec. 
6734 cS aaa o No sales today 2% Miller Rubber pf 22 
motor coach service between | Returns for today:North Dakota, Utah 
cial Transport Company of Mon- 
Company and also the new com- 
Provincial Transport Company. 
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Total... | 
CORRECTION " 
In a recent item in Automotive 
Daily News, we referred to the 
“Torrington Manufacturing Com- 
pany.” This organization is the 
Torrington Company of Torrring- 
ton, Conn., and it is the maker of 
swaged spokes of the nipple type|Hlinois | 
exclusively in this field. The Tor-|N, Jersey | 
ngton Company is also an impor- 
ring _ port| N- Dakota | 





States 
Totals 


Locomobile 
Marmon 
Oakland 
Plymouth 
Knight 
Studebaker 
Whippet 
Windsor 
Miscelia- 











; |Oldsmobile 


Roosevelt 
Stearns 





4,492 
1,059 
220 
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to 
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_. |Marquette 
S 
for) 
2-1 
Js Pontiac 
tN 
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tant factor in the manufacture of 
ball bearings and has been serving! Utah 
the industry in this connection for | 
several Years. jo 
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Problem of Paying Jobber 
Salesmen for Use of Cars 


is Solved in Various Ways 


since it was discovered 
thai it really pays to have 
the jobbers’ salesmen use auto- 
mo iles in their work, there has 


*VER 


4 


concerned should furnish the cars 


—ihe jobber or his salesman. 
Back in the early days of 


motive transportation for salesmen, the l 
ustom to have tliese used car on its hands and is out 

Addi- a good purtion of the sum invested 
allowed Sometimes this car can be sold to 
traveled ind the next man hired, but more often 
company it 


if vas nk 
men furnish their own cars 
tional comoensation was 

them [or aistance 
maintenance and each 


tried to werk cut a plan that would 





be fair to both the salesmen and Even thecugh a jobber does make 
+ the pany his salesmen furnish their own cars 
As a uit there were 1e@ must buy and maintain almost 
movuay different pleus as is Many cars again in order to give 
ymmoani ind = most good service If he has a ze 
v , ised ipward Irganization he las «to. 6 keep 
in als until sales cost figures o garage ard service facilities a 
ran lo aupear scarlet ink service men, so he might as well 
: Chis till the istom among buy a fleet and get the advantag 
many yobDer in the Middle West xf fleet-ow»ners’ discounts 
bu 1e tendency in the East, not Where salesmen furnish their 
[ nn itomotive industr wn cars they must carry every 
b " lin rganizations in kind of insurance. while the com- 
ail ft v decidedly toward pany also must irry insurance te 
ywrpar ) 1 ur | igainst liability for 
The qu whe i iccident the salesmen mi 
pa iutomo ybber yeneral experience It the ompany ow! 


On 














operate their own cars in company 
service for this amount, since ten 


RENAUD MOTOR SUPPLY 
| READY FOR EQUIPMENT 
SHOW JANUARY 18-25) 


Montreal, Jan. 14. 


cents a mile is the average allow- be held here. 


ompa’ is usually left with 


annot be so disposed of, and 
substantial loss must be written oif 








the 





salesmen a traight salary vhicn have thei: im ind trade-mark, oO! 
includes an allowance for ir oper- symbol ind h haracter ) 
ation and maintenance. There has Dusiness lettered or h ide of al 
been no stated allowance each cars in ompany ervice, and, Oi 
Salesman is paid é he and his course, this cannot be done if the 
it wether are worth to the com- nen arf using their own cars 
pany Considering the ter from all 
Anothe las gi some thought angles, it appears tl the jobber 
tle matter i the result hat veiling a number of men is dette! 
ach «6usalesman is allowed $50 a off in the end by supplying these 
month for the use and maintenance men with standardized automobi es 
of hits car und thus reducing his selling costs 


This company 
ment with its sal 
ulates that each shall 





1as a written agree- 
ssmen which stip- 
furnish his 


in this direction to a minimum 


own ar and use it on comvany | § : } 
business, that he will keep it in j f Wi . > j 
good condition and that the mm 4 107 S : 
pany will be the judge of what ym- j j 
sfitutes 700q condition 

Still another at one time had a } Column ' 
somewhat similar plan undet which j é j 
city salesmen were paid $59 a3 ) 
ecepieastr a P t ae a _ A bs NEW competition in retailing is 

meee — = nel om ‘ed st “na . bringing not merely new 

changed » a | mmission synem sectiums to be seteed by tubbere. 

which allowed each man adequa 


compensation for the use of his cat 


[he matter of investment Is a Dig 
item for jobbers who want to pro- 


vide cars for their men A house 
which travels ten men would spend 
at least $10.000 to provide those 


men with cars and this would be 


t 


above and beyond the cost of th 

company’s own trucks and other 
automotive rolling stock 

In the second place. it is to bj 

assumed that the salesmen will take 
better care of their own cars than 
they woulda of company Cars 

Then there is the matter of the 
salasman’s personal use of the car 
{t he has the car, he is almost cer- 
tain to drive it Sundays, holidays 

and evenings, all at the company’s 

2xpense 

If the company buys the car, it 
would naturally standardize on one 
ot he smaller and less expensive 
makes. whereas the salesmen usually 
provide themselves with cars of bet- 
ter quality and therefore greater 
ruggedness, thus cutting down main- 
temance costs 

On the other hand, large selling 
organizations in every field are 
turning to company-owned sales- 
men's fleets. A survey of member- 
ship of the United States Chamber 
of Commerce showed that the ma- 
jority of the more than 600 com- 
panies questioned supplied cars for 
their men in the field js 

Large companies keep careful 
records of the cost of operating 
these cars, and they have found 
that, for the most part, the com- 
pany in the long run pays less 
money by owning and operating 
its own cars. With each car 
under the control of the company, 
the automobile can be periodically 
inspected and maintained in the 
best conditron, and this means the 
saving of large repair bills. 

{n most arrangements where the 
company allows mileage charges to 
the salesman, the company must 
give the man a little edge, whereas, 
if the company owns a car, operat- 
ing costs are reduced to the mini- 
muni Most companies show that 
they Otgcate their cars at an aver- 
age cate of between five and six 
cents a mile under one maintenance 
service. 
that salesmen will be content to 








Few companies have found | 


but, likewise, new opportunities for 
those who essay to find the solu- 
tion. The independent retailer 
needs not merely a_ source of 
merchandise supply, but, likewise, 
a competent source from which he 
can get merchandising and or- 
ganization counsel and co-opera- 
tion. 

Many enterprising jobbers have 
already rganized themselves to 
supply this needed service 

One big organization is now com- 
pletely nierchandising more than 
490 independent retail stores—not 
4s a chain organization owned by a 
central house, but as stores individ- 
ually owned by the retailers run- 
ning them, but all of whom are 
making complete use of the mer- 
chandising counsel of the central 
ganization 

The records of the stores operat- 
ing under this pian in, 1928 were 
astonishing, showing aerate of 
turn-over and a rate of,profit on 
gross sales considerably better than 
the showing of the more important 
chain organizations 

Jobbers should make a careful 
study of the best store arrangement 
and the best type of equipment to 
be used by a small store Many 
dealers haven't the slightest idea of 
how to lay out a store. and the job- 
ber’s salesman or contact man can 
do a good work by passing along 
ideas and suggestions 


RUSSELL MFG. CO. SALES 
FORCES HOLD SESSIONS 


Middletown, Conn., Jan. 14 rhe 
Russell Manufacturing Company 
maker of Rusco brake lining, clutch 
facings, fan belts, etc., is holding a 
series of salesmen’s conferences at 
all branches throughout the United 
States. These conferences are held 
yearly to keep the salesmen _in- 
formed with first hand information 
on new products released by the 
company, and in general to educate 
the field men. 

The Dallas, Tex., division will hold 
its conference on January 16 and 17: 
the Pacific Coast division, in San 
Francisco on January 23, 24 and 25, 
and the Chicago and Detroit divi- 
Sions 2 (tittle later 





ance for private cars used in selling 
been considerable difference of The jobber is faced with the case 
opinion as to which of the parties yf a new salesman Who must have 
financial support in order to pur- 
thase a car to use in his work If 
2uto- the new man doesn't make good 


This exhibition, which 
yn January 20 and run until Janu- 
ary 24, will be held in the Spanish 
ballroom of the Queen's Hotel 
will comprise the most complete and 
display 
-quipment service tools 
ment parts ever offered to the 
motive equipment dealers of 


comprehensive 


Canada 
I'wenty-five 


in garage 
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fort 
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Motor Supply, Ltd., announces that 
during the automobile 
held in Montreal from 


be 
18 New York, Jan. 14—"“X”" 
to 25, an automotive equipment ex-/ tories, maker of “X” liquid and “xX 


hibition for the trade onty also 
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different 
will show collectively the very 
equipment 
modern lines of service tools 
variety of standard dependable 
parts, and 
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labora- 


flush, entertained eighty leading 
jobbers from the New York, New 
Jersey and Philadelphia territory 
with a trip to Will Oakland’s, where 
dinner was served, followed by a 
cabaret show, during the New York 
Automobile Show. “X” laboratories 
supplied buses which took the job- 
bers to the cabaret show and re- 
turned them to the Grand Central 
Palace in time for the booster show 


Winnipeg, Canada, Jan. 14.—An- 
nouncement is made of the purchase 
of the Canada West Hardware Com- 
pany, Ltd., the youngest entry in 
wholesale circles in Canada, by the 
Marshall-Wells Company, Ltd., one 
xf the oldest line-jobbing houses in 
the West. The Marshall-Wells Com- 








—_———m—av~_ce <>! pany has its head office in Winni- 


| Deg, and operates branches in Port 
| Arthur, Edmonton, New Westmin- 
| Ster and Vancouver, and also con- 
jtrols the Wood-Vallance, Ltd. 
branches at Regina, Saskatoon and 
Calgary. 


Philadelphia, Jan. 14.—German- 


| town Motor Parts, William Mitchell 
| proprietor, has opened at 133 West 


Rittenhouse St., Germantown, carry- 
ing replacement parts and some au- 
tomotive necessities, as well as 
maintaining a mechanical shop foc 
the trade. With the exception of 
the last mentioned department, the 
business is a retail one Perfect 
Circle and McQuay-Norris piston 
rings are among the parts special- 
ties. In the shop the work includes 
reboring, truing brake drums. com- 
plete drill press and lathe service 
und attention to flywheel gears and 
connecting rod bearings This is 
Mitchell's first venture into the parts 
field 


Palisades Park, N. J., Jan. 14.— 
Herman Siegel of this place has 
formed the Morrisania Service Sta- 
tion, Morrisania Street. to deal in 
automotive supplies 


— ise. 


























14 Years of steady growth.. 





Delco-Remy 





Delco Batteries 
KLAXON | 





Unired Motors Service is the 


othcial field service organization 
tor Delco-Remy and Klaxon, 
with Direct Branches and 


more than LOOO Authorized 
Electrical Service Stations 
Look tor the familiar orange 
and-black sign. Directory of 
Branches and Authorized Secv 
ice Stations mailed oa cequest 


DELCO 


Authorized Electrical 


REM Y 
ANDERSON, 


able measure of its usefulness. 


The steady expansion of Delco-Remy Service 


throughout the past 14 years furnishes a reli- 


By providing 


genuine, guaranteed electrical parts—and act- 


as the automobile dealer’s electrical repair 


department— Delco-Remy Service has 


Branches 


and 


Service 


grown 


to a point where it is now available through 


27 Direct 


more 


than 1000 


Stations. 


CORPORATION 
INDIANA 





